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FIFTH CHICAGO SHOW NUMBER—1 More Coming 





5 Cents. ‘$12 Per Ye wail 


Coliseum; ° 


Salon Attendance Runs 20 Per Cent. A bove Last Year 












HEADS N. A. D. A. 


| GRANT AT CI CHEVROLET 
DINNER ASSERTS SALES: 
| EFFORT BIG NEED NOW 


| Chicago, Feb. 3.—Confidence 

| the chief requirement under pond 
| day conditions, and in the exhibition 
|}of this asset automobile manufac- 
| turers have shown the way to those 
in every other industry, said R. H. 


CRT ARS RS PS 
FOR CUSTOM CARS | 
PUT AT 500 UNITS ARE TOLD AT CHICAGO | 


hicago, Feb. 3.—Generally low- 


‘eed dealer stocks and the continu- 
Salon Sales May Absorb ally mounting number of automo- 
25% of Total; 50% 








FEDERAL FINANCE 
CORPORATION PLAN 


See 





Direct Benefit 
Industry Through 


to 


|mal replacement stage were cited 
| here by President Byron C, Foy of 


biles wearing out beyond their nor- 
More in Spring 


Chicago, Feb. Attend- 
ance at the Automobile Salon 
in the Drake Hotel is slightly 
more than 20 per cent. ahead 
of last year’s figures, accord- 
ing to a check-up this morning 
by Manager John R. Eustis. 
He reported that each day has 

en with or. 
sponding day at the! 
event sation, with Sunday’s 
crowd the largest in the his- 
tory of the show. 


The biggest attendance has been 
consistently 


2 


Ge 


light. Hitherto the afternoon show | 
often received a good play, but it 
now appears that custom car buy- 


(Continued on Page 6) 


REO SHOW SALES FAR 
AHEAD OF 1931 MARK 


Chicago, Feb, 3.—Announcement | 
was made today that sales of Reo! 
passenger cars thus far during Chi- 
cago show week have been far ahead | 
of last year, while orders taken for | 
trucks have registered a sensational 
increase over the corresponding pe- | 
riod in 1931. 7 

With E. G. Poxson, general sales 
manager, and other factory officials 
as speakers, a dealer meeting fol- 
lowed by a buffet luncheon was 
held Monday at headquarters of the 
R. H. Collifis Automobile Company, 
Chicago distributors. More than 125 | 
dealers were on hand to receive an 
outline of policies for 1932. 


R. D. Hilty, who has been with! 
Reo for twenty-three years, was 
presented to dealers in the Chicago 
area in his new capacity as assis- 
tant sales manager of the Collins 
Company, in charge of the wholesale 
department. 


AUBURN SHIPMENTS 
IN JANUARY UP 24%| 





Auburn, Ind., Feb. 3—The Au- 

burn Automobile Company shipped 

% 2,508 cars in January, or 24.3 per| 
cent. above the 2,017 shipped in} 

January last year. 

















No. Michigan Ave. 








| was 





| De Soto Motor Corporation, as cer- 
tain indications that a turn for the 
better is at hand in the automobile 
business, Mr, Foy made these ob- 
servations in a talk to 450 of his 
company’s dealers. 
Reflecting the manner 
the public has taken to the new De 
Soto cars, L. G. Peed, general sales 
manager, read a stack of telegrams 
received chiefly from cities where | 


shows have been or are being held | 





| - (Continued on Page 6). 
NACC. SPOKESMAN 
VOICES OPPOSITION 


TO TRUCK CONTROL 


in the evenings, the | 
afternoon crowds being generally | 





Washington, D. C., Feb. 3.—Op- | 
position to Federal regulation of 
motor trucks as undesired by the 
| public and as useless in aiding the 
|railroads was voiced on behalf of 
the motor vehicle industry by T. R. 
Dahl, vice-president, White Motor 
Truck Company, and member of the 
Motor Truck Committee, National 


Automobile Chamber of Commerce, | 





(Continued on Page 9) 


55,000 AT CLEVELAND 
SHOW IN THREE DAYS 


Cleveland, Feb. 3.—For the first 
three full days of the Cleveland 
automobile show, up to Tuesday 
noon, more than 55,000 had visited 
the exhibition, show officials esti- 
mated today. 

Attendance and interest are run- 
ning ahead of that for last year, 
the report adds. Monday’s crowd 
11,000. Weather conditions 
have been unfavorable from the 
start. Many demonstration ap- 
pointments are being made. 


WHERE TO GET 
AUTOMOTIVE DAILY 
NEWS DURING 
THE SHOW 


Show issues of Automotive 
Daily News are available free to 


all trade visitors at the Chicago 
Show at hotel news stands, in 


in which | 





| 


| 


FLORIS NAGELVOORT, presi- 
dent of the Nagelvoort-Stearns 
Company of Seattle, Wash., who 
was elected president of the Na- 
tional Automobile Dealers Associa- 
tion in Chicago Tuesday 





N.A.D.A. OPPOSES 
EXCISE TAX AS 
BLOW TO DEALERS 


Name Floris essen of 
Seattle President for 
1932 Term 


Chicago, Feb. 3.—Adoption 
of the report of its resolutions 
committee featured the closing 
session of the National Auto- 
mobile Dealers’ Association 








the Press Room at the Coliseum 
at your own booth or dealer 
meeting or at Automotive Daily 


News headquarters, 333 North 
Michigan Ave., Phone Andover 
2400, 


convention at the Palmer 
House Tuesday. The annual 
banquet followed the business 
meetings. 

The association put itself on rec- 


|ord as being unalter2zbly opposed to 
|a national automobile excise tax, 


(Continued on Page ” 


MILLER SEES REVIVAL 
AIDED BY GOVERNMENT 


Chicago, Feb. 3.—As one of the 
leading automobile executives who 
are broadcasting the message of the 
industry and its products to mil- 
lions over the radio to stimulate 
interest in the national show here, 
L. A. Miller, president of Willys- 
Overland, stressed particularly in 








(Continued on Page 7) 


Grant, vice-president of General 
Motors, in the grand ballroom of 
the Palmer House during an address 
to 1,200 Chevrolet dealers Tuesda' 
night. . «Chicago, Feb. 3.—Evidence 

Mr. Grant pointed out that sav-|that the big National Auto- 
ings banks deposits are now $20,000,- | mobile Show is a buying show 


000,000, with countless other millions | 
in socks and bureau drawers, and | continued to pile up today as 


that bankers would be happy for|optimistic reports percolated 


Easier Credit 


automobile salesmen to convert $1,-|through from those in charge -—— 
j .|.500,000,000 of this among into pur+| oF the exhibits at the Coli- 





seum and individual company 
oe | shows, as well as manufac- 
jturers, distributors and deal- 


PARTIAL REPORTS SHOW ers at the various hotel busi- 
JANUARY’S SALES DOWN ness headquarters. 


f the situation has th 
IN NATION'S KEY CITIES, ian iaited coiese dees cel 
| make of car is running behind last 


year’s show in sales or even at the 
same level, Without exception all ef 


(Continued on Page 6) 


” 
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New York, Feb. — Reports on | 
January sales from key cities have 
been slow in coming in, something | 
that usually happens at this time of 
the year. 

The Cleveland Automobile Manu- 
facturers’ and Dealers’ Association 
has just released figures covering 
new car sales for that city during 


(Continued on Page 6) 


| DODGE DEALERS ELATED 
AT 1932 CAR RECEPTION 


January, 1932. New car sales for 
January totaled 928 units, which Chicago, Feb. 3.—Elated over the 
compares with 1,271 cars sold in| way their new models with floating 





power and other important features 
have scored, some 600 Dodge deal- 
ers will be guests of the factory at 
their annual show week luncheon 
tomorrow at the Drake Hotel. K. 
T. Keller, president, and A. van- 
DerZee, sales manager, will be the 
principal speakers, 

Although dealers of the Dodge 
Brothers organization have gath- 
ered at other meetings recently in 
different sections of the country, it 
is considered certain that the mes- 
sages from factory executives at this 
luncheon will contain some new 
ammunition, based upon the recep- 


(Continued on | Page 9) 


GM EMPLOYEES SHARING 
IN $7,862,459 PAYMENT 


New York, Feb. 3.—General Mo- 
tors Corporation is distributing $7,- 
862,459 to 30,222 of its employees 
who invested in the Savings and 
Investment Fund, Class of 1926, 
which matured December 31, 1931, 


( Continued ‘on Page 9) 


Who’s Who, Why and 
Where at Chicago 


To insure meeting the man you 
want to see at Chicago, be sure 
to get your free copy of “Who’s 
Who at Chicago,” published by 
Automotive Daily News. 

This is the most complete and 
accurate list of men attending 
the show available, listing names, 
position in company and hotels 
at which they are staying. This 
complete directory is available at 
hot 1 news stands, at the Col- 
iseum pressroom, at 333 North 
Michigan Ave. and all other 
places where Automotive Daily 
News is distributed. 


(Continued on Page 11) 


STEWART TRUCK SALES 
AT CHICAGO PICK UP 










Chicago, Feb. 3.—F. J. Suttner, 
sales manager of Stewart Motor 
Corporation, reported today that 
while business the first two days 
was quiet, there was a sharp pick-up 
starting Tuesday and _ prospects 
point to a highly satisfactory num- 
ber of dealers signed and orders 
landed for Stewart trucks by the 
end of Chicago show week. 

He attributed the slow start to 
weather conditions and stated that 
in his opinion owners are back in 
the market to take care of replace- 
ments on trucks now ‘worn and in 
need of renewal. 
















FOR SHOW VISITORS—Automotive Daily News: Editorial and Advertising Offices in Chicago, 333 
Telephone, Andover 2400. 








2 
MOTORS TO WIN NEXT 
- WAR, SAYS LEININGER| 


Chicago, Feb. 3.—This country is | 
sadly unprepared for war at present, | 
but in the end would be saved by 
moterized equipment, in the pro- 
duction of which in large quantity it 
is supreme, according to Capt. Will- 
jam H. Leininger, veteran flyer and | 
member of the Society of Military | 
Engineers. ror oo 

Capt. Leininger, who is vice-presi- 
dent of the United States Advertis- | 
ing Corporation, made his observa- | 
tions in the course of a talk here. 
“The outcome of the next war will 
depend entirely on motors and men 
trained to operate those motors 
whether in tanks, planes or artil- 
lery," he stated. 

“Because the United States is so | 
well equipped in motor manufactur- 
ing facilities this country would 
have a great advantage should the} 
next war last any length of time. 


WESTINGHOUSE MACHINE 
ON VIEW AT CHICAGO | 


Chicago, Feb. 3.—Spectacular cere- 
monies marked the formal dedica-| 
tion here yesterday of the first) 
vertical type parking machine per-/ 
fected by the Westinghouse Electric | 
and Manufacturing Company, The 
unique device which is one of a 
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Special Exhibits in Chicago 


AMERICAN AUSTIN CO.—2329 Michigan Ave. 









| SPARKS from The SHOW 









GENERAL MOTORS LINE—Stevens Hotel, Michigan Avenue, 7ih to 
8th Street. 


CHRYSLER-DE SOTO-DODGE—Congress Hotel, 
and Congress Street. 


WILLYS-OVERLAND, INC.—Hotel Sherman, Randolph and Clark 
Streets. 
























Michigan Avenue 










* ” * 






Rockne Entertains 






The Show Showing 









7” * * 
DE VAUX—<Auditorium Hotel, Michigan Avenue and Congress Street. Y 
Hudson Midgets 
ROCKNE—Congress Hotel, Michigan Avenue and Congress Sircet. 
GRAHAM—Palmer ticwse, Monroe Street, Wabash Avenue to State : ee a 
Street. Al Salisbury 
NATIONAL TRUCKS, ASSOCIATED—401 North Ogden Avenue. eee 






UPTOWN DEALERS—Edgewater Beach Hotel, 5349 Sheridan Road. 


SOUTH SIDE DEALERS—Chicago Beach Hotel, Hyde Park Boulevard 
and Lake Michigan, 


OLDS PRODUCTION 60% | GOODRICH ANNOUNCES O far as the factories are concerned, the Chica 
‘ , y go show 
ABOVE LAST YEAR PERIOD; NEW LOW PRESSURE TIRE is fast fading into history. With the week half over as 


Detroit, Feb. 3—A 60 per cent.! Akron, Feb. 3—New low pressure| this is written, executives are winding up show business and 


increase in production of 1932 auto- | oS come _ to as — preparing for their return home, following the usual round 
; S pressure wi greater | . ‘ 
mobiles over the 1931 cars during | ..< cectional dimensions were in-| Of conferences with the retailers, the luncheons and banquets, 


the like period last year is reported | troduced at the annual division * . + 
FF ee en eee ee Cueto Ge B. F. Good: = WHILE IT IS AS YET TOO EARLY to figure out the 


are reported to be keeping pace with | rich Company, ao ; ‘os ; 
the eee production ciate Colored tires to match color com-| returns, it is safe to say that, while Coliseum seems to be 


si a: sai ae deieainn af binations of motor cars also were| falling behind New York as to attendance of the cash cus- 
the improved Cidemeltile six, and|@2?"™ is | tomers, this does not seem to have made much difference in 
the new Oldsmobile straight dient, | GUNETE CORPORATION opens |the way of retail business and prospects enrolled. It seems 


















| 
| Chris Sinsabaugh—Detroit Editor 
Nae , 





tion participated in-the -dedication|000 mortgage of the First National appointment as jobber of the Auto- 





— nee a See in| about the middle of December, 7,320 | SPECIAL EXHIBIT AT CONGRESS 
Chicago is located on Monroe S a cars had been manufactured up to| Chicago, Feb, 3.—The Gunite Cor-| 
between State and Dearborn Streets. | jy, nuary 31, a gain of 2,751 cars. poration of Rockford, Ill., has estab- 


This machine was described at ee 
length some time ag> in Automotive lished Chicago show headquarters 


: 348. 
Dally News. It parks. forty-eight | LOCOMOBILE PLANT SOLD | st the Congress Hotel in Sulte 1348, 
cars in the space normally allotted | TO BONDHOLDERS $200,000) | 
’ 
| = 


“hi | 
to six. Many visitors to the automo wee ee ee ae = | 
bile show are expected to view an . es 
inspect it this week. | Bridgeport, Conn. Feb. Senta | OF ee or aan, oe 

Headed by Mayor A, J. Cermak|plant and grounds here of the | ein the pny 
and other city officials as well as|Locomobile Company of America| 8 er 
prominent merchants and Ziegfeld| were sold to a committee of the} NEW RUSCO JOBBER 
Follies girls, an automobile parade | company’s bondholders headed by | Middletown, Conn., Feb. 3.—The | 
made the trip from the City Hall| Fred D. Corey of Buffalo for $200,- | Ricce}) Manufacturing Company, 
to the new parking machine. Presi- | 000 at a foreclosure sale today. NO| manufacturers of Rusco and Rusco 
dent F. A. Merrick and other execu- | other bid was entered. Durak brake linings and other au- 
tives of the Westinghouse organiza-| The sale was ordered on a $1,000,- | ¢omotive products, announces the 





ceremonies. Bank and Trust Company as trustee. 


Chicago Show Events 


THURSDAY, FEBRUARY 4 
12.30 P. M.—Dodge Dealer Luncheon, Congress Hotel. 
12.30 P. M.—Marmon Luncheon, Palmer House. 
Oldsmobile Dealer Meeting, Stevens Hotel. 


motive Supply Company of Altus, 
Okla. 


| McMULLEN JOINS SALES 
STAFF OF CATERPILLAR | 
| Peoria, ML, Feb. 3.—C. L. McMul- | 
| len, formerly of Madison, Wis., has 
| joined the staff of the Caterpillar 
| Tractor Company at Peoria, Ill. Mr. | 
| McMullen becomes manager of sales | 
| for the special sales division of the 
' company. 


TER SERy, 






















We will be glad to welcome 
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you at our Chicago 
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headquarters, 
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Hotel. 





VKMA-AVFFMAN 


| the matter of spending money to get into the Caliseum, for, 





































as if Chicago really feels the pinch more than New York in 


whereas the latter is struggling hard to keep up to the 1931 
par as to the gate, other automobile exhibitions, like the Auto- 
mobile Salon at the Drake and the hotel] exhibits like General 
Motors and Chrysler, report more people passing through 
than a year ago. After all, though, so long as we are making 
the people automobile conscious, does it matter much whether 


the paid attendance breaks records? 
= - - 


WE’LL TAKE A CHANCE with the prediction that 
when Chicago’s returns are all in the industry will feel that 
the shows in general have and are proving that motor cars 
can be sold and that if Paul Hoffman’s army of 100,000 sales- 
men, counted on to sell this year’s output, extends itself and 
goes after those extra 500,000 sales, ’32 will come up to 
expectations. 

. * - 

ONE OF THE AFFAIRS that differs from’the con- 
ventional that I enjoyed this week was the luncheon George 
M. Graham of Rockne gave for the national Paul Prys. 
With no ax to grind, just a desire to break bread with the 
members of the fourth estate, from which came this same 


(Continued on Page 4) - mr 
SWEDEN BOOSTS TARIFF 
| 5% ON AUTOMOBILES 


Stockholm, Sweden, Feb. 3.— + 
Higher tariff duties now are effec- 
tive, chiefly on luxury articles, un- 
der provisions of a bill passed at a 
special Sunday session of both 
Houses of the Swedish Riksdag. 

Ad valorem duty on motor cars 
was increased 5 per cent. Other 
articles affected were films, radio 
apparatus, gramophones, chocolates, 
Silk, gold watches, flowers, furs, 
razor blades, potatoes, vegetables 
| and roasted and unroasted coffees, 


'M’ALLEN, CROW GIVEN 
PROMOTIONS BY SKF 


| New York, Feb. 3.—D. W. McAllen, 
|who has been with SKF Indus- 
tries, Inc., for ten years, has suc- 
ceeded W, E, McIlroy as supervisor 
of distributors, and F. M. Crow has 
been appointed assistant supervisor 
of distributors, 

During a decade of service with 
SKF, Mr. McAllen has had @ 
| broad experience in the jobber field, 
| In the five years that Mr. Crow has 
been connected with SKF, he has 
devoted his entire time along the 
lines of jobber co-operation. 


ROSS GEAR & TOOL NET 
FOR 1931 SHOWN $246,422 


Chicago, Feb. 3.—Ross Gear and 
Tool Company reports for year 
ended December 31, 1931, net profit 
| of $246,422, after depreciation, taxes, 
etc., equivalent to $1.64 a share on 
150,000 shares of no-par capital 
stock, 
| This compares with $336,461, or 
$2.24 a share in 1930, 





A 
= 


¢ 
“A 
a 





























Hudson-Essex Finds It. 
Pays to Save Time by 
Eliminating Waits in 
Service Division 


An entirely separate mechanical 
shop for the reconditioning and re- 
pair of used cars, distinct in every 
way from the service department 
shop, is maintained by the Gomery- 
Schwartz Motor Car Company, Hud- 
son-Essex distributor, 128-140 North 
Broad St., Philadelphia. This novel 
Plan, which has worked out success- 
fully, has the advantage of permit- 
ting the used car department to 
have its shop work put through on) 
time, when wanted, without having 
to wait until the service department 
might be free to fulfill these re- | 
quirements, 

Conversely, of course, it leaves| 
the service department free to per- 
form its own functions without any 
added encumbrance. The used car 
shop, which has its own foreman, 
directly responsible to the sales 
manager, who has charge of both 
used and new cars, also repairs all 
new car demonstrators, thus allow- 
ing the service department to con- | 
centrate its energies on taking care 
of customers’ automobiles. 

The used car shop has its own 
upholstery department, metal de- 
partment and paint shop, each in 
charge of a skilled workman, and 
there are, besides, eight shop hands. 
The only connection between the 
used car shop and the servi e- 
partment is the fact that the former 
may call upon the latter for men, 
when they can be spared, to work 
On used cars. The service manager 
himself has no occasion even to 
enter the used car shop. The used 
car shop has its own stock of sal- 
vaged parts taken from wrecks. A 
wrecked car may thus gradually be 
divested of parts until it is checked 
entirely out of stock. 

The sales manager looks over each 
incoming used car and decides what 
Sum is to be spent on it to put it in 
condition for resale. There is no 
particuler l':~‘t to this sum, as a 
maxim'im °> 3s a minimum, on the 
genera! *asis that “It is impossible 
to do business on a piece of paper,” 
and let it go at that. If the used 
car is worth it, a sum commensu- 
Tate with its resale requirements 
will be spent to put it in Shape. It 
may take only three or four dollars 
to do this, or it may require an ex- 
penditure of $75 or $100. The used 
car shop foreman thoroughly exam- 
ines each used car and, should he 
ultimately find it necessary to make 
some repair, not visible at first, 
such, for example, as breakage in 
Spring leaves, he reports this to the 
sales manager, who orders the work 
done and the proper amount is 
added. 

«The company also makes novel 
use of two large display windows at 
the upper end of the big building 
it occupies for showing a limited 
number of good looking used cars. 
This group, of half a dozen units. 
muSt contain a sedan, a coach and 
a coupe. Only the six lowest stock 
numbers—that is, the six used cars 
that have been longest in stock—are 
thus shown, with the idea of moving 
them out by sale as soon as possible. 
There is always a “Today’s Special,” 
aS proclaimed by a small illumi- 
nated sign directly above it on the 
window in which it appears, fol- 
lowed by its price as part of the 
illumination. The lowest-priced car 
in these two windows is $295. Each 
of the five cars beside “Today's 
Special” is advertised by an easel 
Sign in red and blue letters, the 
announcement reading: “This Car 
(followed by its price, say $325) 
Can Be Purchased on Easy Terms.” 
At the lower end of the whole dis- 
play, also in the -vindow, is a larger 
illuminated sign listing by model 
and price the day’s bargains in 
used cars. Traffic, both pedestrian 
and vehicular, is extremely heavy 
in front of the Luilding all day and 
the greater part of the night, and 
the signs are illuminated all night 
as well as all day. Other signs of 
various types, of paper, are pasted 
on these two windows, calling at- 
tention to used cars. As fast as 
one of the cars is sold out of the 
window it is replaced by another. 

The window display of used cars, 
it is stated, has proved an extremely 
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Attractive Ad Layout 


@ Tune a 


eran 
s20n 


1930 Tewn Sedan 


1930 Trdor Sedan 1927 Tudor 


TERMS 


t 


Gc WORC 


sie 550 PARK AVE 


i ALW AYS There’s 


On Our Radio Program Daily Over WORC.130to2P M. qm Tune in 
Here are a few of our 1932 Ford offerings with 30-day guarantee 
1ARO Sport Roadster 


MANY OTHERS TO CHOOSE FROM--ALL GUARANTEED 


Plenty of Parking Spece 


Park Ave 


Worcester Motor Co. 
550 Park Ave. 


ESTER MOTOR CO. 


AUTHORIZED SALES AND SERVICE 


more value for your money @ 


at 550 Park Ave. 


aioe 
s09 


S239 
sian 


192 Sport Coupe 
1928 Sport Roadster 


OPEN EVENINGS 


3 


Lincolma 


DIAL 4-5301 


AN ATTRACTIVE ADVERTISEMENT, which combined a map 

showing location, was used the past week by the Worcester Motor 

Company, Ford dealer of Worcester, Mass., as reproduced above. 
This concern broadcasts every day over WORC 


New Models Raise Spirits 
Of Dealers in Indianapolis 


Indianapolis, Ind. Feb. 3.—Im- 
proved spirits mark about the only 
change in the condition of dealers 
in the Indianapolis territory, fol- 
lowing the introduction of new 
models, which is now complete with 
two «@ three exceptions. 

survey of dealers and distrib- 
uting organizations reveals that the 
new lines already announced have 
met with enthusiastic reception in 
practically every case. Buying, how- 
ever, has failed to materialize in 
any appreciable volume, but with 
sales showing slight upturns from 
December, which marked the low 
point of 1931, there was optimism 
in most dealer groups, even where 
the new cars have not yet been 
shown publicly. 

Led by Buick and Chevrolet, 
whose early announcements came 
late in the old year, the new car 
procession brought thousands of 
Spectators to showrooms, among 
them many potential] buyers. 

Questioned as to whether these 
supposed buyers had the money to 
pay for new cars, dealers felt that 
the new car prospect had plenty of 
resources, but expressed some ap- 
prehension as to the condition of 
the used car prospect. Mcantime, 
used car activity indicated an up- 
ward trend in demand with the 
valuable source of saies, although 
the house obtains most of its used 
car patrons from satisfied used car 
customers who either recommen 
them to the department, or bring 
them in, Another source of patrons 
and prospects is a small display ad- 
vertisement inserted every Sunday 
in a single city newspaper. The win- 
dow display of used units is changed 
every week. New car salesmen also 
sell used cars, there being no used 
car selling force and no used car 
manager, 

It is interesting to note that while 
this small display of only half a 
dozen used cars at a time is in the 
new car salesroom, which is large 
and imposing, the used car depart- 
ment itself is on the ninth floor, It 
is an easy matter, a‘ter a prospect 
has once entered the big ground 
floor showroom, after having looked 
at the window display from the 
street, to induce him to enter the 
elevator and be taken to the ninth 
floor, if he wishes to look further 
at used cars; but it was realized 
when the used car display was first 
pla¢éed in the windows that a mere 
announcement that the used car de- 
partment was on an upper floor 
would not attract thereto the av- 
erage man. It was realized that, 
also without a used car window dis- 
play, the average used car prospect 
would be apt to hesitate about en- 
tering so imposing a showrcom and 
ask to see used cars. 

The sales manager makes good 
use of the “control book” to keep 
track of all the cars by stock num- 
bers, knowing what work has been 
done on each used car and how 
much has been spent on it, and it 
also is of aid in leting him know 
quickly just which cars should be 
placed next in the display window, 
by lowest stock number, 


prices quoted playing even more 
than the usual part in the delivery. 

Auburn’s 1932 program attracted 
unusually large audiences to the 
opening. Many prospects were 
listed and considerable dealer inter- 
est was feported by the local dis- 
tributor. Demonstrators have been 
kept busy practically ever since the 
announcement, but placing of orders 
has been in line with those of other 
dealers, with no indicetion of a buy- 
ing rush, at least before the Indi- 
anapolis automobile show, which 
opens February 13. 

The new Hudson and Essex lines 
also were big drawing cards, a bar- 
rage of advertising of various na- 
tures bringing throngs to sales- 
rooms. In the Essex line there has 
been a particularly noticeable revival 
of sales activity, even more pro- 
nounced than in other lines of cars. 
These two companions seem to have 
struck an instant appeal in the eyes 
of the public, and there is less hes!- 
tancy in buying than is the general 
rule. R. H. Losey, who recently pur- 
chased the distributorship here, was 
in unusually optimistic form of 
mind over the outlook for the new 
cars this year. 

Dodge likewise reported. a favor- 
able reception of the new models 
and some new car business followed. 
A decidedly sudden upturn was 
lacking, but the average feeling of 
confidence generated by interest of 
the public in the new cars was in 


&! evidence in the dealer organization. 


Graham and Hupmobile. have 
stirred public comment to a high 
pitch. The former seems to have 
appealed almost universally to the 
motorists, although it is felt that 
the conservative type of buyer will 
not permit his taste to be tempted 
into the streamline division just at 
present. Hupmobile, always depend- 
ing largely upon Hupp owners for 
business, appears now in position to 
reap not only a better share of this 
business but to attract owners from 
outside its usual ranks, 

Following the first wave of inter- 
est that marked the Willys-Over- 
land showing, a price reduction of 
$100 on each model came as a bolt 
out of the clear sky. Some buying, 
which followed the original an- 
nouncement, was expected to be 
sharply stepped up after the price 
cut. 

It is generally predicted that no 
real important buying tide will de- 
velop before the automobile show 
is concluded, which, after all, is the 
customary trend here. This condi- 
tion is apparently due to be even 
more pronounced this year with a 
number of the new lines not ex- 
pected to appear before that time 
with others shortly preceding it. By 
March, however, it is thought a true 
line on the year’s business will be 
available. 


DEVENER HAS NEW SHOP 

Batavia, N. Y., Feb. 3.—Mitchel 
R. Devener has opened a new bat- 
tery service and accessory shop in 
Exchange Street of this city. He 
formerly engaged in a similar line 
in Philadelphia. 


Earning Custo 


Separate Used Car Shop Big Aid in Merchandising 


Philadelphia Distributor of [ 


mer Good Will 


Increases Service Profits, 
Says D. T. Stanton of Dodge 


Increase customer good will if you 
would increase service profits in 
1932, advises D. T, Stanton, director 
of service, Dodge Brothers Corpo- 
ration, 

“The profit angle of service work 
has already been proven by the fact 
that in the last year or eighteen 
months many dealers actually re- 
mained in business only because 
the service work they did was suf- 
ficient to overcome the effects of a 
lessening new car sales volume, 

“It was not so long ago that a 
good many dealers actually be-| 
moaned the fact that they had to 
maintain a_ service department. 
They often expressed themselves as 
wishing they could farm their serv- 
ice business out to some one else, so 
that they could devote their whole 
time to the sales end of the busi- 
ness. Naturally that would make 
for an unbalanced operation and 
ultimately react as a boomerang, be- 
cause the service department fur- 
nished a great portion of the pros- 
pects for new car sales. No, sales 
and service are too closely related 
to one another to separate them in 
any automobile dealership.” | 

Now that the formerly often neg- 
lected service department has been 
found fully capable of carrying its | 
share of the overhead, and, at the 
same time, of returning a handsome | 
profit, what is the best manner of 
going after it to build it up? Mr. 
Stanton asks. 

“I believe that question can be 
very easily answered,” he says. “In 
the first place, service, like new cars, 
must be merchandised to be secured 
in volume. This can be done in 
many ways, such as by use of the 
telephone, by advertising and by 
personal contact with owners. 





“The dealer himself can do a lot) 


toward increasing service business by 
devoting more of his personal time 


to service work. His shops must of | 


course be equipped to handle service 
promptly, and, while he does not 
actually have to do the work him- 
self or get under the car making 
repairs, he should contact with own- 
ers whenever possible, even if it's 
just merely to wish them the time 
of the day. Of course, he’s too busy 
to do that with every single cus- 
tomer that comes in, but he could 
do it with a great number of™hem. 
Also, the dealer can spend more 
time supervising the men engaged 


ing with the dealer’s signature on 
each piece. 

“Customers will appr-ciate the 
helpful suggestions that you can 
make in such a postcard advertising 
campaign. We have found them to 
be very responsible, Such a came« 
paign, keyed to the months of the 
year, often suggests to owners serv- 
ice work that they would never 
think of themselves, or it may get 
them to bring in work that they 
know should be done and which 
they have neglected simply through 
carelessness. 

“When an owner sees that hig 
dealer is interested in him enough 
to call or write him personally, or 
Suggest work by advertising, it can- 
not help but have a favorable reac- 
tion. It not only sells the customer 
more solidly on the car he is drive 
ing, but increases further his con- 
fidence in the dealer himself.” 


BIRMINGHAM JOBBERS 
LOOKING TO SPRING FOR 
INDICATIONS OF TREND 


Birmingham, Ala., Feb. 3 (UTPS), 
—The parts and accessories field in 
Birmingham is coasting along, wait- 
ing for “something to turn up” and 
waiting anxiously to see what the 
spring buying season will bring. 
The local automobile show gets 
under way the second week in Feb- 
ruary and this usually inaugurates 
the spring buying season in Bir- 
mingham. The show is the largest 
in Alabama, and naturally attracts 
state-wide attention, so any results 
obtained from the show will be not 
only city-wide, but state-wide as 
well, 

Paris jobbers are not expecting 
too much from spring buying and 
are not likely to be disappointed, 
provided business does not meet 
with a turn for the better. The 
jobbers have one consolation for 
spring buying in that the economy 
idea will be stressed, they say. The 
style will be to buy accessories for 
the old cars and prepare them for 
another year, dealers Say. 

C. C. Jones, manager of the parts 
and accessory department of Dren- 
nen Motor Car Company, is optim- 
istic about the spring buying season 
for accessories. This firm does one 





in and in charge of his service de- 
partment. His sales and merchan- 
dising experience will be welcomed 
by the service manager, who is, in 
most cases, a better mechanic than 
a merchandiser, 

“However, if advertising is used, 
an@ it can be used without much 
expense, the campaign should be 
carefully thought out and mailed 
regularly. We have found out that 
it costs our dealers only 29 cents per 
name to mail out twelve monthly 
pieces of literature, printed, ad- 


dressed and stamped ready for mail- 


of the largest wholesale and retail 
businesses in the state. Men are 
kept on the road working the small 
towns throughout the state, and an- 
other group is kept busy working 
the Birmingham territory. These 
salesmen have been kept on the 
road for the past several months, 
although the orders they have been 
turning in have been below normal. 
Mr. Jones says this is a pretty good 
sign that spring buying will show a 
sizable increase, for the simple rea- 
son that the dealers in the small 
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Motor Cars on Farms 


RITING in Capper’s Farmer, J. M. Bannerman of the 

New York State College of Agriculture discloses a 

number of interesting facts regarding farm use of motor cars. 

He got his facts as a result of a survey made of 900 farms, 
on which there were 1,168 motor cars in service. 

Mr. Bannerman finds that the average farm car is driven 
approximately 5,000 miles a year. One of the cars which he 
found still in use was seventeen years old. Seventeen of the 
1,168 were manufactured before 1920. About 45 per cent. of 
the total number of vehicles covered in the survey were built 
within the last three years and the greater part of the total 
were built within the past six years. , 

Mr. Bannerman discovered, a not unnatural finding, that 
the size of the cars varied somewhat with the size of the 
farms being surveyed. In general it was found that a dif- 
ference of ten acres in the size of the farms made a difference 
of $13 in the price of the motor vehicle. On the smaller farms 
the cars averaged about 2,500 miles travel per year and those 
on the larger places turned in 6,800 miles. 

The writer presents some interesting figures covering 


the basic costs of automotive farm equipment. He found that 
depreciation represented 41 per cent. of the total expenditure, 
gasoline accounted for 20 per cent., tires 10 per cent., interest 
8 per cent., repairs 7 per cent., license and insurance each 5 
per cent and lubricants 4 per cent. The mile costs of seventy- 
one cars driven less than 1,000 miles was almost 31 cents. 
The average cost for cars driven 5,000 miles was 5 1-2 cents 
per mile, while vehicles that traveled 10,000 miles or more 
cut costs to 3.3 cents per mile. 

These figures are interesting principally because they 
indicate that the motor car is defniitely a utility on the farm. 
exactly as its farm machinery is, 





Hopeful Signs 


MONG the most hopeful signs that have recently 
appeared on the financial horizon must be listed the 
inauguration of the Reconstruction Finance Corporation 
under the leadership of Gen. Dawes. To begin with, people 
have faith in Gen. Dawes and believe that he has the vision 
to direct the work of this rehabilitation unit so that it actu- 
ally will accomplish its task of strengthening the entire credit 
structure of the country. 

Granted that it does this, the entire situation will be 
eased. Confidence is the factor that we need now to start a 
general revival. Confidence will also bring out and place in 
useful channels money that has been hoarded. 

America has needed to realize that it was possible to 
create within its own borders a reasonable degree of pros- 
perity. Conditions abroad are certainly far from satisfac- 
tory, nor do they show signs of impending improvement. 
This country is so big, its resources are so boundless, its buy- 
ing power is so huge that it can create international pros- 
perity without waiting for international revival. 

There has been, recently, a fair rise in the price of 
wheat, which carried other grains with it. Cotton is holding 
its ground, although not gaining substantially. Unquestion- 
ably this is a hopeful sign. There is no other single factor 
that would so stimulate revival as a sustained rise in the 
prices for major farm products. 

In some sections of the country, notably in Detroit, 
employment is showing fair gains. In other key centers 
employment has shown less than the normal falling off for 
this time of the year. 

With the favorable factors that have recently appeared, 
the confidence bred by the formation of the Reconstruction 
Finance Corporation may tip the scales definitely in favor 
of revival. 





CINCINNATI BANKERS 
SEE DEALER CREDIT 
SITUATION IMPROVED 


Cincinnati, Feb. 3.—For those 
automobile dealers who are beset by 
credit problems, the best method of 
obtaining relief; in the opinion of 
Cincinnati’s leading bankers, is to 
arrange for additional caiptal and 
then drive for the potential increase 
in sales afforded by the new models 
now being shown to the public for 
the first time. 

In discussing the credit standing 
of automobile dealers in this area, 
the president of a major bank paid 
tribute to the automobile manufac- 
turers for incorporating in the new 
models the remarkable values which 
he feels provide a much needed 
natural sales stimulant and a heal- 
ing influence on strained credits. 

“The role which the automobile 
industry plays in the nation’s busi- 
ness has become so important that 
any constructive Movement by the 
leaders in the industry, such as the 
introduction of the new model cars 
at this time, is destined to have a 
far reaching effect in virtually all 





business and industrial recovery,” 
this banker said. 

“I believe, as do most of my 
colleagues, that a great number of 
people are able to buy new cars if 
they choose to do so, The new 
models unquestionably offer the 
greatest motor car values ever seen 
and consequently a strong impulse 
to buy. If the dealers follow up the 
initiative and enterprise of the 
manufacturers with confidence, 
energy and intelligence, they cannot 
help obtain enough additional busi- 
ness to improve credit standing, 
wherever that is needed.” 

Because of Cincinnati's traditional 
conservativeness, bankers say, the 
credit situation of most of the auto- 
mobile dealers in this section is 
surprisingly good, and comparable 
to that of any other line of busi- 
ness. 

“The banks of Cincinnati consider 
the chief problem of the automobile 
dealers of this vicinity to be a ques- 
tion of sales and profits rather than 
of credit,” another banker asserted. 
“I believe most of the dealers still 
have their businesses in satisfac- 
torily liquid condition and need only 
a sufficient volume of continuous 
new business to let their credit mat- 
ters adjust themselves. 

“Throughout this period of de- 
pression our banks have exhibited 
what I think is the necessary con- 
fidence in the majority of the auto- 
mobile dealers to carry them along. 
It obviously is to the banks’ dis- 
advantage to close in on any of 
them if it is at all possible to see 
them through. Of course, if it is 
a question of certain loss to the 
banks, the latter must conserve 
their interests as expeditiosly as 
possible, However, I know that in- 
stances of banks shutting down on 
automobile dealers have been very 
rare in this territory. I doubt 
very much whether we shall see 
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| COMING EVENTS | 


i sccseesieseinpeinmmanninemtstaeeccamecsieeea aera aaa 


JANUARY 

30-Feb. 6—Washington, D. C. Washington 
Automotive Trade Association, show. 

30-Feb. 6—Clevelana. Annuai Automopile 
Show of the Cleveland Automobile 
Manufacturers and Dealers Associa- 
tion, Public Auditorium. 

30-Feb. 6—Chicago, Ill Nationa) Automo- 
bile Chamber of Commerce. Nationa) 
Automobile Show 

30-Feb. 6—Chicago, Ul. Automobile Salon 
Hote! Drake. 

30-Feb. 6—Chicago. National Automobile 
Dealers Association. Meeting. 


FEBRUARY 

1- 6—Grand Rapids, Mich. Show. 

4- 6—-Springtioné, i. Annual Automobile 
Show, Springfield Automobile Deal- 
ers Association, State Arsenal. 

6-13—St. Paul. Annual Automobile Show 
St. Paul Automobile Dealers, Inc, 

7-13—St. Louis. Annual] Automobile Show, 
St. Louis Automobile Dealers Asso- 
ciation. New Mart Building. 

8-13—Ottawa, Canada. Show. 

10-13—Trenton, N. J. Annual Automobile 
Show, Trenton Automobile Tra’*e 
Association 

13-19—Indianapolis, Ind. Indianapolis Au- 
tomobile Trade Association Show. 
Earl G. Henry, Mer. 

13-20—Kansas City, Mo. Annua! Auto- 
mobile Show. Kansas City Motor 
Car Dealers’ Association. American 
Royal Building. 

13-20—Los Angeles, Cal. 
Hotel Biltmore. 

17-21—Peoria, Ul. Automobile Show. 
1-25—New Orleans, La. Show. 
2-27—-Des Moines, Ia. Show. 

2-March 5—San Francisco, Cal. 


Automobile Salon 


Autcmo- 
bile Salon Palace Hote! 
29-March 5—Seattle, Wash. Show. 
MARCH 
8- 5—Gary, Ind. Automotive Trade Asso- 
ciation, annual show. A, H. 
Travers, chairman, 
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SPARKS from the SHOW 
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George M. Graham, we newspaper men assembled at Chi- 
cago’s wonderful Tavern Club in the same building which 
houses the Chicago office of Automotive Daily News—333 
North Michigan Ave, 

As showing the friendship of the press for the former 
sporting editor from Philadelphia, the bluest blood of jour- 
nalism was present, with Phil T. Hanna of the Chicago 
Journal of Commerce, the White House spokesman, as Jim 
Braden of the Chicago Daily News dubbed him, serving as 
toastmaster. The best part of it was that while most of us 
were called on to speak, not a one was permitted to get 
farther than “Mr. Chairman and Gentlemen,” which is as 
it should be when newspaper men try to get ponderous. 

And we left without even finding out just how many 
retail sales Rockne has made so far. But we didn’t have to 
be told—the smug look on the face of George Graham and 
Frank Wiethoff, his sales manager, was our answer to the 
unasked question. 


« * * ‘ 

WE HAVE HEARD A LOT about the Coliseum affair 
and the hotel shows, but up to now the column has been silent 
as to a most unique display which Hudson-Essex is making 
at the Blackstone. It is an exhibition of miniature cars which 





| makes one feel like a kid again and eager to own one. 


It seems that Sam Frame, exhibition engineer, conceived 
the big idea. With permission from the factory he had a 
fleet of pygmy Hudsons built. There are twenty-one of them, 
each costing around $1,200 to produce. The Shetland model is 
one-fourth size and_ten of them can be put on the back seat 
of a Hudson sedan. Each weighs 110 pounds, and is three 
feet in length. 

Looking ahead to Christmas and thinking of their own 
kids, Hudson distrib@tors are bringing pressure to bear on 
Chester Abbott to have a drawing next fall, confined to Hud- 
son-Essex retailers, and let the lucky numbers get thése tiny 
cars to go on the Christmas trees for sons and daughters of 
distributors and déalers. 

” ° 


* 
AL SALISBURY, a name which for the past two decades 
has been closely associated with Studebaker and Firestone, 
passes out of the industry, so to speak, through the new job 
its owner has. Al has just taken over the job of advertising 
manager of Popular Mechanics of Chicago and the show finds 
him calling on his old friends in this big business of ours. 


Expect Denver Parts Sales 
To Surpass Spring of 1931 





Denver, Cal., Feb. 3.—General ; 
opinion among the leading jobbers 
of Denver leads to the belief that 
the parts replacements business 
during the next few months should 
be comparatively favorable. Dealers 
of this city are looking for the 
usual spring seasonable buying, with | 
the expectation that it will be 
somewhat heavier than last year. 


Tis latter contention is based on | 
the logical conclusion that car own- 
ers are still driving their old cars, 
rather than purchasing new ones, 
and that these older models must 
have a certain number of replace- 
ments and repairs to keep them 
moving. 

While none of the dealers is 
overly optimistic, there is a strong 
feeling that this year will not be 
so bad, based upon the manner 
in which the year has started off. 
Replacements are showing consid- 
erable strength, and the feeling is 
that this will be maintained through 
the spring months. 

J. N. Crosswy, manager of the au- 
tomotive department of the Hendrie 
and Bolthoff Manufacturing and 
Supply Company, gives it as his} 
opinion that the jobber business will 
compare very favorably with that of 
last year, possibly showing a slight | 
increase. On this point, Mr. Cross- | 
wy says that his company has little | 
complaint to offer regarding last | 
year, which he says was better than 
might be expected in the automotive | 
lines. 

However, he expects that most of 
the increase in the next few months 
will be largely seasonal during the | 
spring reconditioning period, be- 
cause many car owners are letting | 
their cars get along without repairs 

“The people in this city are con- 
tinuing to drive their old cars,” says 
R. E. Dryer, head of the Moorc ! 
Hardware and Iron Company, “and 
probably will for some time, and the 
natural result of this is that more 
repairs are constantly needed as 
long as these cars stay-on the street. 
Consequently we are. looking for- | 


ward for business in the replace- 
ments department to show up slight- 
ly better for the next few months. 

“It is my opinion that the drivers 
of Denver are still driving their cars 
—that is, very few have been jacked 
up and stored away, and these cars 
will run so long and no longer with- 
out some work being done on them.” 

Basing his ideas on this assump- 
tion, Mr. Dreyer believes that the 
normal expectancy is toward a slight 
increase in business. As one straw 
in the wind, he mentions the sale 
of spark plugs, which might bé 
termed as replacements, during the 
past thirty days. They have taken 
a strong and decided spurt upward 
and indicate that the car owner is 
putting his attention on his old car, 
rather than upon the purchase of 
a new one. 

Taking somewhat the same point 
of view, E. O. Hunting, head of the 
Auto Equipment Company, declares 
that he is not looking for any ap- 
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De Vilbiss Offering New 


Service Station Compressor 


TT TFL SE 
ry 


- 


The DeVilbiss Company of To-| 
ledo, O., as added a % -horsepower | 
garage and service station air-com- | 
pressing outfit to its line. 


This unit is designed to give ef- | 
}en bloc. The oiling system is com- 


ficient, dependable air service at low 
cost to small users. 
priced. At the same time, many 
features of the higher-priced DeVil- | 
biss equipment were incorporated | 
into this model. 

Although Small in size | and Jow in| 


| movable valve assembly, 


It is reasonably | 


eee a 


|pany of Greenfield, Mass., 


|7% inches long. 
is 35 inches long by 4 inches wide. | 





| price, this outfit has a ball-bearing | 
compressor and many other desir- 
lable features. Among these are re- 
honed cyl- 
inders, cylinder and crankcase cast 


bination ring and centrifugal forc- 
ing. An automatic starting switch 
is furnished. Twenty feet of high 
quality air hose has a connection at 
one end and a tire chuck at the 
other. 





Fellows Gear Offering 
Thread- Generating Machine 


oo 


The Fellows Gear Shaper Com- 
pany, Springfield, Vt., has recently 
placed on the market a thread- 
generating machine, designed for 
cutting the hourglass type worms, 
which are used in automotive steer- 
ing systems. These hourglass worms 
operate with a helical gear segment 
or with a rack-tooth cylindrical 
roller, The helical-tooth segment 


can be turned out on the Fellows | 


gear shaper. 


It is stated that a single-thread | 
inches | 


hourglass worm of 4.268 
diametrical pitch can be completed 
in less than two minutes floor-to- 
floor time on this thread-generat- 
ing machine, using a thirteen-tooth 


{cutter of 3.046 inches pitch diam- | 


| trimming mechanism, This provides 





er 


| pany 





The actual cutting time is 
with the same 


eter. 
forty-five seconds, 
for finishing. 

The machine also includes a side- 


a positive control over thread pro- 
portions, in that, with the work and 
cutter set at the standard center 
distance, the cutter can be oscillated | 
the required amount to each side 
of its central position to cut the 
thread to the desired proportions. 
This feature prolongs the useful 
life of the cutter. The work is 
mounted On an arbor, held at one 
end by the work spindle and at the 
other end by a female live center. 





PRODUCTION MACHINE 
MARKETS ABRASIVE BELT 
POLISHER AND — 


The 
has re- 
cently introduced a new bench type 
of abrasive belt polisher and sur- 
facer. This piece of equipment con- 
sists of an abrasive unit mounted 
directly on a motor. The motor is 
driven by electric current from an 
ordinary lighting socket. 


‘Rockford Drilling Has 
Burnishing, Grooving Unit 


Production Machine esas | 


o— 


The machine is designed for sur- 


facing, burr removing, squaring up, 
straightening, smoothing and polish- 
ing on ‘tools, dies, stampings, etc. It 
can also be used for cleaning cast- 
ings. 
working shops. The pulleys are 4 
inches in diameter by 4% inches 
face width. The working table is 
The abrasive belt 


It may also be used in wood- | 


1 


The belt is an endless construction | 


iwith a patented joint. 


YALE & TOWNE ANNOUNCES 
LINE OF MIDGET TRUCKS | 


The Yale & Towne Manufacturing ; 
Company, through its Philadelphia 
division, is placing on the market a 
line of midget trucks, which have 
a capacity of 3,000 and 4,000 pounds. 
The ever-all width of these trucks is 
29 inches. The overall length of the 
high and low lift models, with a 
standard load platform 42 inches 
long and with the operator's plat- 
form folded up, is about 80 inches. 
The trucks are suitable for service 
where floors or elevator space is lim- 
ited, or where the trucks must pass 
along narrow or congested aisles. 

In addition to the high and the 
low lift models, which have six- 
wheel steering, the line includes 
high and low platform load-carrying 
types and high lift fork types. The 
main drive control on these trucks 
has four speeds in either direction | 
and starts the truck smoothly. 
controller interlocks with the driv- 
ing brake, so that the operator must 
return the controller handle to the 


neutral position after releasing the | 


brake before he can again throw on 
the driving power. 


GALVIN PUTS OUT NEW 
MOTOROLA CAR RADIO 


The Galvin Manufacturing Com- | 
of Chicago has_ recently 
brought out a new automobile radio 


known as the Motorola. This is an 
all-electric set, the B batteries being | 
eliminated. It is a superheterodyne 


| set, intended to give home radio per- 
formance in the car. 


Ease of in-| 
stallation is claimed for this model | 
of the Motorola, two hours being | 
enough to install the set ready for 


This | 


The Rockford Drilling Machine 
| Company of Rockford, IL, is build- 
ing a face burnishing and grooving 
machine in which hydraulic power 
1a employed both for indexing the 
work saqyre and feeding the tool 
head. The machine busniches the} 
face around the bore of the paris | 
and then cuts a groove in the face. 
The machine is automatic in action, 
so that the operator has merely to 
feed and unload parts. 

Two parts are loaded 
time, curing the idle 
stations of the machine. The oil 
groove is cut in two parts at the 
first working station and two other 
parts which have been grooved are 
the second working 


and un- 


burnished at 
station. 

In operation the machine head 
feeds forward to cut the groove, 
builds up pressure for the burnish- 
ing and returns to the starting place. 


e at a 


‘NEW STARRETT 
RADIUS CAs, 


| All the radii which a die sinker 
| is called on to use most frequently 
| are included in Starrett No. 710 
| ball or radius gauge, recently intro- | 
duced by the L. S. Starrett ar 
| pany, Athol, Mass. 

| ing finished or roughing cutters | 
and eliminates the necessity, in most | 
cases, of making up special gages. 
Full concave radii in steps of 3: 2d | 
from ‘4 inch to 1 inch are com-| 
pactly arranged and clearly marked 
on this gauge, which measures 11%g 
inches long by 1° inches wide. The 


is 


| It is readily applicable to nite 


OG 
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The fixture drum automatically in- 
dexes one station at a time and lo- 
cates the head accurately for each 
cycle. The machine operates until 
stopped. It is possible to use a seven- 
second cycle, or the machine may 
he slowed up to any speed that the 
' operater Gesires, The machine can 
be stopped at any point in the ¢ycle, 
An oil gear pump gives the hys 
draulic feature of the operation. A 
734 horsepower motor drives the 
four spindles of the machine head 
through gears. The spindles are 
carried on Timken roller bearings, 
Burnishing and grooving t 2ls are 
guided by bushings held in a bracket 
on the machine base. All working 
parts in the head, the ways of the 
machine and the guide bushings are 
lubricated automatically. The index 
fixture is carried on Timken bear- 
ings. These machines are built in 
various sizes to fit any demand. 


wages to a minimum to curb the 
depression was an imaginary condi- 
tion in the minds of business men, 
The real way to get business back, 
he said, is to create in the minds 
of the people a different psychologi- 
cal picture. 

The speaker advocated advertis- 
| ing as a good medium to help busi- 
| ness. He said nationally known 
products would come back quicker 
than those which were more of a 
| local nature. 


Simmons Announces New 
‘Plain Tube Carburetor 


gauge is made of special tough st teel | 


to withstand hard and 


brightly finished, 


usage 


use.~ Seven tubes are employed in| 


the Motorola. 


‘RELIANCE OFFERS LARGE 


SIZE D. C. MOTORS 


The Reliance Electric and Engi- 
neering Company, Cleveland, O., has 
added motors ranging in size from 
100 horsepower at 800 r. p. m. to 350 
horsepower at 1,200 r. p. m., to its 
Type-T direct current line of mo- 
tors. 

These motors are of rolled steel, 
split frame construction. The sup- 
porting members and the feet are 
of heavy bar steel welded to the 
frame. 


The cutter is placed at right an- 
gles to the work and is fed to the 
required depth by a cam as the 
work and the cutter rotate in mesh 
with each other. There is no lateral 
motion of the work, but the cutter, 
especially for finishing, oscillates as 
it is being fed. To get the best re- 


| sults it is advisable to use one ma- 


chine for the rough cutting and 
then finish on another machine. | 
The cutting spindle can be adjusted | 
to any height by means of a mi- 
crometer nut and a locking nut. 
The work rotates clockwise, but the 
cutter can be made to rotate for 
right or left-hand threads, The 
machine stops automatically when 
an operation is finished. 


GRAY IRON INSTITUTE 
ORGANIZES CHAPTER FOR | 
METROPOLITAN DISTRICT | 


| Newark, N. J., Feb. — The 
| Metropolitan Chapter of a ae 
Iron Institute, a national organiza- 


tion with headquarters in Cleveland, 
was organized at the January meet- 
ing of the New Jersey Foundry- 
men’s Association in the Down 
Town Club. 
G. A. White of the White 
Foundry Company of Jersey City 
was elected group chairman, G. W. 
Hannan of the Barnett Foundry 
and Machine Company of Irving- 
|/ton chairman of the merchandising 
committee, John L. Carter of 
Sachs-Barlow Foundries, Inc., chair- 
man of the costs committee, and 
David MacIntosh, also of Sachs- 
Barlow Foundries, Inc., chairman of 
the local technical committee. 
| Two members of the association 
| were elected by the board of direc- 
tors. They are the E. J. Brooks 
Iron Company and the Bound 
| Brook Oilless Bearing Company. 
| Leonard Dreyfus, president of the 
United Advertising Corporation of 
| New York, spoke at the dinner in 
the evening. He reviewed business 
conditions and gave an optimistic 
outlook for a few months hence. 
| He said the question of reducing 


is 


After several years of cxperimen- 
tal work, the Simmons Manufac- 
turing Company, Cleveland, O., has 
developed a new plain tube Car- 
buretor for use on Chrysler, Dodge, 
Essex, Hupmobile, Oakland, Pontiac, 
Oldsmobile, Plymouth and Whippet 
cars, 

Among the features claimed for 
this carburetor are three jets in the 
power range, two fuel adjustments, 
one for idling and one for high 
speed operation; power step-up at 
full throttle. It gives the greatest 
power consistent with economy, 
smooth idling and rapid accelera- 
tion, : 

The carburetor is cadmium plated 
inside and outside, making it en- 

| tirely rust proof, 


CUTLER-HAMMER PUTS OUT 
'HEAVY DUTY LIFT MAGNET 


Cutler-Hammer, Inc., Milwaukee, 
Wis., has recently produced g thirty- 
linch, heavy duty lifting magnet, 
This unit is designed for use with 
a direct current generator of small 
| size. Only a 2% kilowatt generator 
is required with this magnet, which 
has, nevertheless ,a high lifting 
capacity. The unit weighs 1,300 
pounds, 
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GRANT AT CHEVROLET 
DINNER ASSERTS SALES) ‘e #2 cu s‘ter people it they won' 
EFFORT BIG NEED NOW 


Coliseum Sales Reported 
Holding Own With Last Year 





(Continued from Page 1) 
(Continued from Page 1) 


the companies are reporting gains | of manufacturers have donated their 


ces this year than ever before | Chases of new motor cars. Continu- 


ranging from small proportions to | servi 
100 per cent, or better. |to giving radio talks as well as ad- | ing, he said: 

Attendance figures at the Coli-/ dresses before prominent clubs and 
seum show have made a creditable | associations as a means of making 
record and confidence is being ex- Chicago confident over the imme- 
pressed by manager Sam Miles that! diate business future and properly 
with a run of mild, clear weather, | appreciative of the remarkable car 
which so far has been conspicuous | yajyes being offered. 
by its absence, the crowds will pour 
into the big exposition hall at full 
capacity. 

Orders received are naturally of 
prime concern to the exhibitors, 
followed closely in importance by 
the landing of prospects likely to be 
closed soon and the arrangement of 
demonstrations of the new models. 

A new keynote has just been 
sounded by three leaders in the in- 
dustry and has begun to permeate 
the selling forces so that they in 
turn may pass its significance on 
to motorists. Almost at the same 
moment and in dramatic fashion, 
Walter P. Chrysler, chairman of the 
board of Chrysler Corporation; L. 
A. Miller, president of Willys-Over- 
land, Inc., and R. H. Grant, vice- 
president of General Motors Cor- 
poration, came out Tuesday with 
enthusiastic indorsements of the 
new Reconstruction Finance Qor- 
poration and its value in aes 
nor buyIng, manufacturing an 
tMplofment. Their statements could 
not have exerted a more electrical 
effect than if they had been pur- 
posely planned for simultaneous re- 
lease. 

More presidents and sales heads 


Republicans getting 


value. 


OUTSTANDING 
ADVANTAGE 


ste en 










CHICAGO MARKET 
FOR CUSTOM CARS 
PUT AT 500 UNITS 
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ers are busy these days at their 
own places of business, and have 
time for viewing the new creations 
only in the evenings. 

Exhibitors at the salon agreed 
yesterday that the Chicago market 
this year for custom jobs is 500 
cars, of which they expect to sell 
25 per cent. during and soon after 
the salon, 50 per cent. in the spring 
and the remaining 25 per cent. be- 
fore the turn of the new year. 

One of the real novelties at the 
salon is the new Lancia, which is 
being shown in this country for the 
first time since it reached America 
too late for the New York salon. 
It has a five passenger, four door 
brougham body. Among its inter- 
esting chassis features are front 
wheel independent spring suspen- 
sion with no axle, absence of an oil 
reservoir in the crank case because 
the oil tank is carried on the side 
of the motor where it is pumped 
from the crank case and an eight 
cylinder V type engine cast in one 
block, 

The body has no stripe line or 
molding. It is fitted with self-lubri- 
cating hinges on the front doors and 
concealed hinges for the rear doors. 
It is equipped with powerful fog 
lights for throwing downward at a 
forty-five degree angle on the road 
directly in front of the car. 


DE SOTO SALES TWICE 
1931 RECORD, DEALERS 
ARE TOLD AT CHICAGO: 
| 


(Continued trum Page 1) 
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throughout the country. These give 
De Soto a total of sales at least 
double those of a year ago and cover 
such cities as Harrisburg, Detroit, 
Cleveland, Boston, Minneapolis, In- 
dianapolis, Pittsburgh and York, 
Pa. 

The reports mention also the 
greatly increased numbers of live 
prospects carded and demonstra- 
tions given or arranged. 

R. M. Roland, assistant general 
sales manager, and J. F. Boyd, as- 
sistant general sales manager in 
charge of Plymouth sales, also spoke. 

Mr. Roland listed the four M’s of 
good business as merchandise, man- 
agement, man-power and money. 

—_ 


Absolute Pedal Control 
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“Much progress has been made in 
Washington with the Democrats and | are.” 
together 
helpful measures and formation of | dealers were addressed by President 
the Reconstruction Finance Corpor- 
ation, which should prove of great 








“At the same time the job of the| PLYMOUTH THRIFT CAR s& 


salesman and sales manager alike is PRICED $495 AND $575 


come in, ’ . 
cent. of the cars were bought, not | Boston, Feb. 3.—Plymouth Motor 


sold, now, not more than 50 per | Corporation, as announced in Auto- 
cent. are bought, and the other 50/| motive Daily News, February 1, will 
per cent. have to be sold. This situ-/| introduce shortly, under the desig- 
ation may and will change some nation of “thrift” models, a two- 


day, and we will again see the peo- 
ple coming in to us, but right now | door sedan priced at $495 and a 


we must face conditions as they | four-door sedan priced at $575, ac- 
cording to J. F. Boyd, assistant gen- 
on In addition to Mr, Grant, the eral sales manager. 


The present two-door sedan is 
priced at $575 and the four-door 
sedan at $635. 


W. 8. Knudsen of Chevrolet, H. J. 
Klingler; vice-president in charge of 
sales, officiated as toastmaster. 








THE GIANT. 


MOMENTUM 








unum 


The locomotive engineer cannot control the 
speeding train through muscular power alone, 
so he is furnished with built-up auxiliary air 
power which he releases by expert manipula- 
tion of the brake handle, to apply the brakes. 
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The speeding automobile is always under 
the control of the driver whose instinctive 
pressure on the Stewart-Warner brake pedal 
releases the tremendous inherent power of | 
momentum to apply the brakes— without the 
necessity of using the complicated auxiliary 
power devices such as are used on trains. 





1. The power unit, under driver’s absolute control, harnesses 
the giant force of car momentum to apply these brakes. 


instant Control—Lower Pedal Pressure and Shorter Pedal 
travel with accurate response. 


Greater Available Braking Force—Fewer Adjustments ~ 
Greater Linkage Travel Reserve. 


More Sensitive Brake Control—Finer moduletion between 
maximum and minimum pedal pressures. 


2. 


3. 












PFI ENT 9 oe 








) AIDED BY GOVERNMENT in general economic conditions that Sounee dormant demand for sods, | Vatied from zero to maximum for| 


values of all kinds would rise quick-| (factories would be required to| the ratio, Ratios as high as 9 to 1 


a es ly, even though our international 
problems of finance and tariff are 
not immediately adjusted. 
his talk the favorable effect of the eae ay of the Re- flat belt, V-belt, 
newly formed Federal Reconstruc- | construction Finance Corporation as 
tion Finance Corporation upon busi- | appointed by President Hoover are| SMITH POWER MARKETS 
“hess conditions, In part, Mr. Miller|men capable of administering the 
sald: policies of the new corporation with- 
“With the restoration of confi-| out fear and without red tape. 
dence and a fearless attitude toward| “The automobile 


(Continued from Page 1) 
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o meet needs and to supply the | 


operate full time, thus providing | may be used. 


workers.” 





"Power. 


T POWER OF CAR 
ft APPLIES THE BRAKES 








The Power Unit of the Stewart-Warner Braking 
System harnesses this tremendous force and 


This is the age of faster motor car speeds. Cars 
whiz on the highways like giant projectiles. The 
force required to stop these hurtling masses of 
steel weighing from 1 ton to 15 tons staggers 
the imagination. No wonder the Braking prob- 
lem looms large in the eyes of Safety Officials, 
Manufacturers and Drivers. Brakes depending 
upon human power cannot meet the demands of 
; - today’s highspeeds andincreasein womendrivers. 


into this picture steps Stewart-Warner with a 
revolutionary new type of brake. Its operation 
does not depend upon lunging leg action by the 
driver. For it is the first instantly responsive 
brake system fo utilize the giant power of car 
momentum fo stop the car. 


Arocking action of the foot on the Stewart-Warner 
Brake pedal controls the action of the power unit 
absolutely. For normal braking, the effort is no 
greater than that required on the accelerator. 
Yet—at only 1” pedal travel, the power unit pro- 
vides a brake effectiveness and reserve equal 
to that which 21” travel of a giant foot pedal 
would give. 


‘ puts it under Complete Control of the Driver 


Here's a brake that fully meets today’s needs. 


it saves driver fatigue. It saves time—you 
are actually braking before the other fellow can 
gethis foot on the ordinary pedal—and the brak- 
ing action is more accurately controlled. All this 
means quicker, smoother, safer stopping—acci- 
dents avoided—and force of impact definitely 
lessened where collisions cannot be avoided. 


it is, of course, the direct linkage and positive 
action of the wheel brakes that make possible 
the full effectiveness of the power unit. The fact 
that only 25% as many parts are used in these 
wheel brakes as in other systems makes them 
practical for installation and use in cars, motor 
coaches and trucks of all price classes. They will 
demonstrate their economy to the manufac- 
turer in productionand to the dealer and op- 
erator in low cost, trouble-proof maintenance. 


Investigate. Our engineers are at your call. 


STEWART-WARNER CORPORATION 
Chicago, U. S. A. 


RAKE SYSTEMS 






6. Simplest of all brakes to Adjust, 





in other Brake Systems. 


9. 17 parts including brake lining in each front wheel—only 14 parts 





in rear wheel. Parts Interchangeable 













5. Safer Braking—Accurate distribution of braking force to all 4 wheels. 


7. Safer Brakes on curves—Positively no interference with steering. 
8. Simplest to Install and to Maintain—Only 25% as many parts as 


The Mechanical Foct that 


0. Self-adjusting Hand BrakeHas automatic Booster Link take-up. Stops the Car 


% MILLER SEES REVIVAL many other lines of business, and | return confidence on the part of our | of this device, by merely turning a 
I can foresee such a drastic change | People which will result in buying | wheel or screw, the speed may be 


ample employment for all willing} he unit can be employed with| 
silent or roller 
chain drives. It can be ee to} 
function as a clutch, 
VARIABLE SPEED UNIT | the need for high-torque starting 
acy | motors for such work as driving fans | 
industry has The Smith Power Transmission | or blowers. The wnit absorbs all | 
industry by those having a financia]|taken a very courageous attitude.| Company, Cleveland, O., is placing | shocks and does not place any ad- 
.~ grip upon the country, we would| Bankers may feel more secure and/|on the market a unit for mounting 
see a spurt in the automobile busi-|encourage rather than discourage | on driven shafts where variations in 
ness which would immediately affect business. Out of the whole cycle will ‘speed are called for. With the use 





ditional loads on bearings. 
be had in sizes up to five horse- 












N. A. D. A. SEES EXCISE 
TAX DIRECT BLOW TO 
AUTOMOBILE DEALERS 
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stating that it had five main dis- 
advantages: 

Namely, it would require dealers 
to advance approximately $12,000,000 
annually to manufacturers as taxes 
on cars in showrooms and on which 
consumers would not yet have paid 
the tax; that it would be a discrimi- 
matory tax, and that its naa 
would fall upon the 7 of cittrens 
whe can least afford it and would 
fatther dafiage, from the dealer's 
standpoint, a business which has al- 
ready been severely impaired. 

The resolution continued: the tax 
would undoubtedly add to the al- 
ready large number of unemployed 
and would definitely delay the re- 
turn of normal conditions to the 
automobile industry and _  conse- 
quently to business as a whole. 

The dealers also went on record 
as being in accord with the model 
factory dealer contract as described 
in the Monday session by C. A. Vane, 
general manager of the association 
and directed headquarters of the 
organization to publish among its 
members and any others who might 
be interested the details involved in 
any future cancellations of dealer 
contracts by any manufacturer after 
the factory has had an opportunity 
to explain its action. 

Floris Nagelvoort, president of the 
Nagelvoort - Stearns Company of 
Seattle, was elected president of the 
N. A. D. A. for the next year, and 
Dan O'Dell of Minneapolis was 
named vice-president. 

For the eleventh consecutive year 
F. W. A. Vesper of St. Louis was 
retained as treasurer. New direc‘ors 
elected are Myron T. Kidder of 
Portland, Me., Otis H. Boylan, Kala- 
mazoo, Mich., A. N. Kline, Reading 
Pa., and James Forster of Tulsa, 
Okla. 

The complete Chrysler used car 
clinic was described to the conven- 
tion by Harry G. Moock, general 
sales manager of the Plymouth Mo- 
tors Corporation, with the aid of 
charts, literature and motion pic- 
tures. Moock cited twelve main 
factors in the handling of used 
cars which must be Observed if the 
dealer is to show a reasonable profit 
in his operations. These twelve 
fundamentals he summed up as 
right buying, immediate recondition- 
ing, sufficient man power, both in 
sales and repairs, attractive display 
of cars, proper sales direction, con- 
sistent advertising, good signs, in- 
creased selling connections through 
outside leads, complete and accu- 
rate records, use of the money-back 
guarantee, intelligent literature dis- 
tribution and a capable used car 
manager. At present, declared 
Moock, eighty out of every one hun- 
dred dealers do not follow these 
rules, yet he believes that only by 
using all of these means can the 
dealer succeed. 

An interesting plan for increasing 
the compensation of salesmen was 
outlined by A. M. Scholk, former 
Oldsmobile dealer in Los Angeles. 
His proposal was to pay the sales- 
man 10 per cent. on new cars, plus 
or minus one-half the profit or loss 
on any cars taken in trade. This 
method, he declared, hastened the 
disposal of trade-ins as well as giv- 
ing the salesman an added incentive 
toward clean dealing and a sense of 
responsibility, which ultimately re- 
sulted in quicker disposal of used 
cars and increased revenue in all 
departments. 

W. K. Frederick, one of the five 
men who founded the fleet sales di- 
vision of the Chevrolet Motor Com- 
pany, reviewed the points at issue 
in affecting manufacturers, deal- 
ers and buyers in the matter of fleet 
discounts. 


NOAH ROGERS, GENERAL 
COUNSEL OF N, A. C. C., DIES 


New York, Feb. 3.—Noah C. Rog- 
ers, a lawyer, died here yesterday 
at his office, 1 Wall Street. Mr. 
Rogers was general counsel for the 
National Automobile Chamber of 
Commerce, a position he had held 
since the death some years ago of 
Thaddeus Terry. Mr. Rogers was & 
member of the firm of Rogers, Gif- 
ford & Woody. 

CLASSIFIED ADVERTISEMENTS 

IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 
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85% of N orthwest Farms 
Use Cars; 58% for Nation 


Minneapolis, Minn., Feb. 3.—Au- 
tomobile dealers and bankers in the 
ten northwestern states of Minne- 
sota, North Dakota, South Dakota, 
Wisconsin, Iowa, Nebraska, Montang, 
Wyoming, Idaho and Washington 


are evidencing a great deal of in- 
terest in the survey announced by 
the Northwest Bancorporation Re- 
view, which brings out the fact that 


United States being South Dakota 
(37.2 per cent of all farms), and 
third, Montana (36 per cent.). 
“The conclusion is reached in a 
consideration of the foregoing items 
that, despite a steady decline in 
valuation of farm lands year by year 
during the past decade, and despite 
the slow recovery in income follow- 
ing 1921, and a further decline in 
1930, farmers in this, region have 
nevertheless achieved a more com- 


in these ten states automobiles are) ++ .pIe, certainly a more complex 


“fn use on 85 per cent. of all farms, | 


the corresponding percentage for the | 
country at large being only 58 per) 
cent, I 

Nebraska leads all states of the| 
Union in this particular with Iowa | 
a close second, followed in order by 
Kansas, North Dakota, South Da- 
kota, Minnesota, Wisconsin, Illinois, 
Michigan and Ohio. All northwest- 
ern states are considerably above 
the national average. 

“As for the actual number of 
automobiles,” the Review reports, 
“there were in 1930 1,045,809 on the 
891,472 farms reporting such owner- 
ship in ten states of this region, 
which indicates that a considerable 
number of farm family units were 
operating more than one passenger 
cars; indeed, the number of auto- 
mobiles (1,045,809) on these north- 
western farms was practically the 
same as the number of all farms 
(1,048,624). 

“Regarding moior trucks, there is 
also a greater proportion of North- 
western rural ownership than the 
average for the country at large, 
but farmers in the truck garden 
states of the East are the most ex- 
tensive operators of this equipment. 
In this region the largest number 
are in use in Wisconsin, but Mon- 
tana has the largest percentage of 
farms reporting such ownership (29 
per cent.), with Wisconsin second 
(27.6 per cent.), Leading the United 
States is New Jersey, nearly one- 
half of whose farmers are equipped 
with motor trucks. Nevertheless, 
such is the large number of farm 
units in the ten states mentioned 
that one-fourth (24.7 per cent.) of 
all the nation’s farm motor trucks 
are in operation here. 

“An even greater proportion of the 


nation’s farmer-owned tractors are | 


in use in this ten-state region, 313,- 
279 being reported, which is 34 
per cent. of the total number in use 
in the United States for agricul- 
tural purposes. Highest percentage 
of farms equipped with tractors, in 
all:states of the Union, is reported 
for North Dakota, 43.8 per cent. of 
whose farms are equipped with 
tractors; second highest in the 


aes | 


BAY STATE TRUCKS IN 
INTER-FLEET CONTESTS 
HAVE DEC. RECORD 


Boston, Mass., Feb. 3.—Massa- 


mode of living than was prevalent 
in 1920. Value of their buildings was 
increased by 18 per cent. above the 
presumably high appraisals of 1920, 
and their holding$_of implements 
and machinery gained materially. 
Between 1925 and 1930 the value 
of implements and mashinery in- 
creased in the ten states by more 
than a quarter of a billion dollars). 

“In addition they have accumu- 
lated relatively more facilities and 
|equipment than reported for all 
farms of the United States. The re- 
markable fact is that, with 16.6 per 
cent. of the number of all United 
States farms and 16 per cent. of all 
farm population in ten states of 
this territory, such Northwestern 
farm units reported in 1930: 25.2 per 
cent. of all farm automobiles in the 
United States; 24.7 per cent. of all 
motor trucks used on farms; 34 per 
cent. of all farm-owned tractors; 
32.1 per cent. of all electric motors 
used for farm work; 44.7 per cent. 
of all stationary gas engines used 
on farms; 29.6 per cent. of all farm 
telephones in the United States; 
21.2 per cent. of all farms having 
water piped into dwellings, and 24.2 
per cent. of all farm homes lighted 
by electricity.” 





AUBURN-CORD SALES 
REPORTED PICKING UP 
IN PHILADELPHIA AREA 


Philadelphia, Feb, 3—Business de- 
veloped considerably over the week- 
end just closed, says William Teefy, 
president of the Teefy-Seltz Com- 
pany, Inc., Auburn-Cord distribu- 
tor, some of the dealers reporting 
very satisfactory sales of new cars 
for the period. Dealers outside of 
Philadelphia also report used cars 
beginning to show sales activity. 

While a lot of money is being 
spent at this time, according to Mr. 
Teefy, purchasers are determined to 
get full value, Salesmen who make 
unduly large allowances on the cus- 
tomers’ exchange cars find that, 
when the time comes to resell them, 
they cannot do it, hence it is es- 
pecially necessary to accept ex- 
change cars at the right price, 

Total orders taken by our sales- 
men on the floor at the rece 
Philadelphia Automobile Show,” 
said Mr. Teefy, “were seventeen. One 
significant thing about this show 
was that those who attended did 
not drop or throw any advertising 
literature on the floor, but carried 
it in their hands, evidently with the 
intention of taking it home to read 
and make comparisons for value 
offered, 

“This time we gave out no tickets, 
and there is reason to believe nearly 
everyone who paid 75 cents at night 
to see the show, was considering a 
purchase, Just how soon they will 
buy, of course, is problematical.” 

Mr. Teefy says everyone fn the 
Teefy-Seltz organization, including 
mechanics and ofice girls, has be- 
come a “salesman,” and results have 
begun to show. Both Mr. Teefy and 
his partner, Adolph Seltz, go out on 
the road, visiting outside dealers, 


advising them and talking to pros- | 
‘which bankers point hopefully is the ' treasurer. 


pects. 


| Cincinnati Bankers See New 
Cars Earning Dealer Credit 


(Continued from Page 4) 


any appreciable amount of forced 
liquidation from now on. 

“Though some dealers, because of 
the unfavorable conditions, appar- 
ently have dissipated much of their 
capital and other resources, I be- 
lieve there is enough business in 
prospect to see most of them through 
their difficulties and to prevent 
serious complications.” 

Another banker considers the im- 
provement of automobile dealers’ 
credit standings as dependent upon 
confidence in, not only the imme- 
diate future of the automobile busi- 
ness, but in all business and in- 
dustry, and the business stimulation 
that will result from such confi- 
; dence. 

“Before we can expect any upturn 
in business, confidence must be in- 
stilled in the public,” this man sald. 
“Then, and then only, will business 
pick up. After that credit will be 
| better. 

“Confidence in the future will re- 
lease the money that uncertainty 
has prompted many people to hoard. 
I believe the automobile industry, 
because of the confidence it has 
| shown in itself and the public by in- 
troducing the new models and their 
unprecedented values, will obtain its 
just share of the new additional 
business that is bound to come when 
these hoarded funds once are freed.” 

Prospects of an immediate busi- 
ness revival are not particularly 
evident at this time, nor are they 
as discouraging, for that matter, as 
they have been perhaps at any 
time during the depression. 

Among the encouraging factors to 
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fact that prime securities have held 
persistently firm throughout, the 
past three weeks, a possible indica- 
tion that the bottom has been 
reached and the long upward climb 
about to be begun. 

Another factor hailed by the 
bankers as most encouraging and~—- 
constructive is the Congressional 
legislation providing for the form- 
ation of the $2,000,000,000 Recon- 
struction Finance Corporation to be 
headed by Charles G. Dawes. 

“The President’s Reconstruction 
bill should accomplish a great .deal 
toward preventing further unneces- 
sary and expensive liquidation,” one 
banker said. “As a basis for, the 
restoration of confidence needed 
now the value of the bill: can 
scarcely be overestimated.” 

“It is a move in the right direc- 
tion,” another said. “I think the 
psychological ‘effect yn be felt im- 
mediately and when the ¢orporatiop 
begins functiong, the help will be 
real,” 

KELLER GAS DEALERS’ 
LEADER IN PITTSBURGH 

| 

} 


Pittsburgh, Pa., Feb. 3—W. C. 
Keller has been elected president of 
the Independent Gas?line Dealers’ 
Association of Allegheny county. ‘ 

Other officers chosen at the an- 
nual meeting of that organization 
in the William Penn Hotel here late 
last week are George C. Kountz, 
executive vice-president; John L. 
Nehus, vice-president; Thomas Tay- 
lor, secretary, and Frank H. Ellis, 


CUMULATIVE NEW PASSENGER CAR 
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chusetts comercial vehicle drivers 
competing in the third state-wide 
commercial vehicle interfleet safety 
contest had the smallest number of 
accidents for any single month of 
the entire year during December, 
the final month of the contest, the 
governor’s committee on street and 
highway safety reports. 

While a decrease from the previ- 
ous months in both the number of 
fleets and vehicles competing may 
have been responsible in some de- 
gree for the accident reduction, | 
these favorable factors were largely 
offset by the poor weather condi- 
tions during part of the month, as 
well as a considerably larger total 
number of hours of operation, thus 
turnIng the record into one largely 
in favor of the drivers themselves, 
due to reduced accidents despite in- 
creased exposure. 

The figures for the month showed 
a total of 390 fleets and 13,379 vehi- 
cles in the competition, a decrease 
of twelve fleets and 693 vehicles 
from the previous month. Con- 
trasted to this, however, the De- 
cember fleets operated a total of 
3,179,754 hours on the road, an in- 
crease of 31,509 hours over the pre- 
vious month, and had a total of 
only 620 accidents as compared to 
705 in the previous month, a reduc- 
tion of sev-~ty-six accidents. At 
the same time the month’s total of 
629 accidents was twelve less than 
the previous best month of the en- 
tire contest, which was in April, 
when 641 accidents were reported. 



























































































































































































Comparative figures for December, 1930, 
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States 3 z 3 3 qf 5 3 
| 3 | 3 : eieia| 

o 5 a fas o = = 

Alabama | 3|__a__38 |_ 3311} a a 
Arizona | 4| | 31 | _113] 4| | 7 1| 5| | | 41 | | 1| | 
Arkansas | I l 2| l 12] [| “| 2 | | ‘19 | | | | 
California| ——_54 %_58i/ 35| 1661| —_106 3; «170 45| ‘184! 24/ 29; 1056 9} 58 36) 47) 2 
Colorado | 9 58 | isij 13) | 6 1] ‘14 3| 5) 137| 3|—+18 7 6, 7 
Conn. | 15 1 146{" «dij S856] 3] 24 5| 25] | 18) «2147 5] «13 7:12 3 
Delaware || 32 2| 92| 7| | 3| } 2 4 ~=3)~Sts«SKD | 1 | 1 
Florida | 11 2) 157 3| 694] 51 2| 5| 3| 33] 1| 31, —«474| 3| 24| 24| 8| 
Georgia | | _24l 3} _:170| 2| ] 4| | 3) ] 2) 109) 1| 2| ‘9 1 1 
Idaho | sis | 7 | _ 54] 4| ] 4 2| 3| | | 53, | 2| | | 
Illinois | —_39 1] 240) 51/623] «53 7| 40 4| 54 2; 42] 448] 14] 22] 9] S17 40 
Indiana | 14, —|__—«139 3| 615] | 2; 44 3] «32 1 38| 376, ~=S13] S18} Ss 8| 2 
Kentucky | 7 i __—*39 2; 452] 31) 2; ~—~«2i| 4| 20} 4, 15, 195, ®# 3;4 8| 3) 6) 
Louisiana | 3 | __ 65) ij 492] «17 | 12) 1] 28) | 1; 251] 1| 6| {10 i 
Maine | 5| | __26| 2| 50| | a ee | oe i| 15) 4i| ‘| | 1 
Maryland | __11| | oo i Wi) 1 a “9 | 2 £44 2 om 5; 9 io #o 4 
Mass. | __22| lj 3il 11! 488] 31| l 28 7) +45) 3] 89; 389! 12} 10) ——=«30} 16 23 
Michigan | 19| 2; 652| 44| 2081] 52 3]. ~—=«73 10}. —«7 14,104, S753} | 45| 48 | 43] 14 
Minnesota| 6 | 72 3; 489] 20 ] 10 | _-22/ 3| 5| 234 1] 8| 11| 8| 
Mississippi| | | 56] | 2 | ] | 31 sd | 
Missouri | _ | 123 9) 781] —S 3 3| 33 4| 34 6 27| «430 25] «18 10; «18 5 
Montana | | TO ! | | 1| | | 22 | | 2| 1| 
Nebraska | 2) 2) en | 1|  - 1| @;—«161 | 2| 3 2| 
Nevada | | ciate casa cs | | Se ‘a, we | 
N.Hamp. | ee ae Ud Ue | 2| ] 1 33} | 1| 2 1 
N. Jersey | 16 1,319] 38} 927] 72) 3| 37] 10] 63| 19) 46| 409) il] 26; ——t«d5 25] 20 
he a a a es ee i yj 79 | i : 1| 
New York | __50 5) 835) 75; 1958] 139,22] «110 15] 148) 17| 95, 698 35] +56, 45; ~—«250| 30 
N.Ca'lina | ___9 oe ee Se 4] 42/ 26] 435 1| 3] 10 | 1 
N.Dakota |__| Ee ee | | 1 14| | | | | : 
Ohio =| i577 8| 416) 28; 2381] 136, 8|_—«d167 19] 118,33; —=«*2:3| S58 58] 67, —«49,—SS=«OT| 16 
Oklahoma | 2 | 8ST] 1] 7 1| ~—«33 | 3,343 1] 2| 4 | 1 
Oregon | | | 35] 82] Ys 10} 2]; ~—«:15) 3| 4; ‘131 1] 11| if | : 
Penna. | 92 8| 932; 100; 2679] 279) 12; 135) 30] —*195) 25, «141; _—=«d1836,~=S«149]~——«120 67| 94| 45 
Rhodelsle| 8) | «CS 7136) «16 | 9| 3| 12; 14 71| 2| 3| 7 3| 2 
S.Carolina]| 7 ij 33) | 366] ‘16 1 | ; 7| ‘197 | 2| 1 2 
So.Dakota| S|) 10} fC | 4| 4| 9| 1| 1 53| | 1| 1 2| 
Texas | 10| 4; 280 3} 1783| 63,._—<‘(<‘i‘dYSt~*é | 67| 1 26; 1112) 7; a ws wt 
Uteh _i| ee | 2i} ] ] 1| 4| 1| 2| 3) 33] ij .— 
Vermont |__| | | 30] [2 1) 3 [5 88) | oo 
Virginia | 15) a 4, 637, a, eC CTC~C~sSYYtC=C TT 5| 34, ~569| | 10) 20,21] ;2 
Wash, |__| 3} _181| 6| 684, 57/  2| 59] 20) 58] 14| 26, —*547 5| 31,13] —Ss«*6 5 
West Va. | 12) 2| «62 1|365|—s34,S~=~«iYCSSC=«w 3] 26| 1) 15,193 I} 10, 11; 10); 
Wisconsin | 1] | 198) 14, 703{—«<‘aYCSC*S*SC*~*« CO 9} Si; 6|~Stsé‘i SC«|SC*~<“‘iYY;:*SC*C*S]SOC~C~«)SC«sC*C) SSCS 
Dis. of C. 8) 66 lj 292, ~—S—«1O)st*ti‘ SSC io 3 6-233) 3 12| J 8 fh 
Totals | 567 58} 6674, 474] 25590] 1533] 80} 1213} 216] 1546] 202] 1054) 14789, 3694 659; 643, ; 537] 952 
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Public Response in Denver 
To 1932 Models Gratifies 


Denver, Col, Feb. 3.—Although 
new modcls have been somewhat 
slow in making their appearance in 
the Rocky Mountain region, dealers 
and distributors in Denver are unan- 
imous in declaring that the public 
response to the showings that have 
’ been made has been very gratify- 
ing. Prospects for the immediate 
future look good, in the opinion of 
the majority of dealers interviewed. 

Those dealers who have no new 
models to show as yet say that they, 
too, are reaping the benefit of the 
new interest among the buying pub- 
lic, with a great number of inquiries 
being received daily. It is prob- 
able that most of the new models 
will be ready for showing in this 
city by the first part of February. 
at which time the annual automo- 
bile show is scheduled. 

C. D. Walker, head of the Walker 
Motors Company, Buick dealers, has 
a-few interesting observations to 
make regarding the present trend 
of customer acceptance. He de- 
clares that the reception given to 
the new Buick products has been 
even better than had been antici- 
pated, going much ahead of last 
year. Another noteworthy fact is 
that this firm has found that a far 
greater percentage of sales have 
been cash sales than for several 
years, with less time payments de- 
manded. 

Basing his conclusions on the re- 
sults of the past two months, Mr. 
Walker believes that the indications 
at present point strongly toward 
heavier buying on the part of the 
public this spring, with this ten- 
dency so far showing strength ! 





enough to hold over for the better 
part of the year. 

The Tapping Motors Company, 
which succeeded Allison Motors sev- 
eral months ago as the distributor 
of Dodge and Plymouth, is another 
firm which has found that the re- 
sponse of the public to its new 
models has more than exceeded ex- 
pectations. 

According to A. G. Tapping, head 
of the company, the actual interest 
shown by customers has been noth- 
ing short of phenomenal, and 
started as soon as the new models 
were received in the city, several 
weeks before the public showings 
were advertised. No slackening of 
interest has been seen since this 
time, and Mr. Tapping is of the 
opinion that the outlook for spring 
buying is very encouraging, with the 
possibility strong that the year will 
see a decided improvement oV¥er 
1931. 

This firm has changed its selling 
policy to a considerable extent, and 
this, together with the reduction in 
overhead, is cited as the reason for 
the optimistic feeling which pre- 
vails. 

E. G. Breadon, sales manager for 
the Mountain Motor Company, dis- 
tributor for Packard and Hupmo- 
bile, is another local executive who 
declares that interest shown among 
prospective automobile buyers has 
been splendid and gives cause for 
stating that the effect is bound to 
be good for business. 

At present, Mountain Motors is 
concentrating on the showing of the 
new models of the Hupmobile, which 


(Continued on Page 11) 
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] PARTIAL REPORTS SHOW | scen'in operation, efent classes have 


JANUARY’S SALES DOWN 
IN NATION'S KEY CITIES 


(Continued from Page 1) 





January, 1931. Used car sales dur- 
ing the month reached 8,182 units, 
against 9,515 used vehicles sold last 
January. 

Cleveland dealers say that the in- 
crease in sales that have been evi- 
dent since the opening of the show 
will make a relatively better showing 
in February practically inevitable. 

San Antonio, Tex., reported sales 
of 272 cars and forty-nine trucks 
during January, 1932. This compares 
with 232 cars and forty-seven trucks 
sold in December and with 471 cars 
and 100 trucks sold in January, 1931. 
This January used vehicle sales to- 
taled 629 units, against 686 in De- 
cember and 886 in January, 1931. 

San Francisco is very much behind 
in tabulation of January sales. The 
only information to date covers the 
period from January 1 to 13. During 
that time 293 cars were sold, which 
compares with 444 sales in the same 
period of January, 1931. 


GM EMPLOYEES SHARING 
IN $7,862,459 PAYMENT 


(Continued from Page 1) 


Alfred P. Sloan, Jr., president of the 
corporation, announced today. 

Fifty per cent. more employees are 
sharing in the distribution this year 
than a year ago. The present set- 
tlement of $7,862,459 consists of $4,- 
923,341 in cash and 129,905 shares 
of General Motors common stock, 
valued at the year-end market price. 

During the thirteen years the 








matured and employees of the cor- 
poration have received $56,189,195, 
including 1,597,844 shares of General 
Motors common stock. In addition 
to this sum there remains available 
to the employees of General Motors 
Corporation in the five unmatured 
classes, $79,210,096, representing 
cash dividends and common stock 
available for distribution in the next | 
five years. This makes a thirteen- 
year total of $135,399,291. 

“At present,’ Mr, Sloan stated, 
“106,000 employees of General Mo- 
tors Corporation are participating 
in the Savings and Investment 
funds. Approximately 24,000 indi- 
viduals are helping to pay for their 
homes through the operation of this 
plan. Of the 1926 class alone, 10,228 
employees applied their savings | 
against housing contracts, amount- 
ing in the aggregate to $1,845,870. 


PEORIA, ILL., DEALERS 
EXPECT GREATEST ws 


Peoria, Ill., Feb. 3——Members of | 
the Peoria Automotive Dealers’ As- | 
sociation are expecting the biggest | 
attendance ever registered in this 
city at the forthcoming twenty-first 
annual’ spring automobile show, 
which will be held February 17 to 
21, inclusive. 

The Peoria show will be held for 
the second time in the spacious and 
well appointed machinery display 
room of the Caterpillar Tractor 
Company, just across from the 
bridge from Peoria. Twenty-seven 
lines of automobiles will be shown 
and there will be ten or more ex- 
tensive exhibits by jobbing firms 
and accessory companies to add to 
the general interest of the show. At 
the 1931 show the attendance totaled 
about 12,000, The dealers confidently 
expect that this record will be 
largely surpassed this year. 





REGISTRATION STATISTICS, DECEMBER, 1931 


Service, Springfield, IIl., 


and New Jersey, which are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. 


county, city or town lists, or lists of owners in any given section may obtain these by addressing any of these three aeabiaiu, 
New York and Washington 
will be found on Pages 10 and 11. 
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Alabama | | | 5| 1 6| 2| | | 42 | 17| 3| 15 | | 20) 1| | 666 
Arizona | l 12| ]| 6) : + tf a 38 l 9| l | 2| | 260 
Arkansas | | "a ee ee ee | 1| ] | 4 
California | 14/ 9| 95] 26) 65 | 58, ~Ss«@XdYS 24| 358] 92 25; 293 | | 97] 21| 3 5,306 
Colorado | | 1| 16| 4, il| 2 1| 6} 2] 23] 5| 21 1| }—«:13) 4 600 
Conn. | 1| 27 6| 24| 13) 5} o7| 66) 9 CT 1| | 2i| 5,  1| +1,085 
Delaware |_| 5] 4; ‘ij ee ee 8, i3,~Ssd| 4 l | 7| 3; —C«a|sSt(i‘é OO 
Florida | 1| 7 22| 5) to] oo | | ios; —«59|Ss—=i]SC l | ij 5| | 1,885 
Georgia | | 3 17| l 9| os 1| a; C=«SM 3! 3| l | 4 l 2; «396 
Idaho |_| | me Se ee ed 3| | | ere [14 
Illinois | _13| 19) 61| 8| 82| i 6} ii; +139)  86| 9) 47 2| | 73) 10| + 46) ~~ ~+«2,389 
Indiana | 3|_ ——=sd12 23| 3, 44a, S—i@YD 2; 158] «61 4,45) 1 1{ 877 3] s1|_—s«i814 
Kentucky | | 3| 7 1| 10} 7 1) 69] __:26| 10|. +28 | |} 27 2; ~=S«|~Ss«1; 006 
Louisiana | l 2, 38 7 10j, 4 #+| aj  61j 16 2; 33 | | il 2| | 1,061 
Maine | l l 6| 2| 7”.6Cm..SS — i 2| 4| 4| | 7. | | 192 
Maryland | | 3| 13) 16| 18 | | i Ct CSC‘ YSC‘éD 69| 6) 40 l . = 8) | 1,568 
Mass. | 3| |, 8|SCYTSCSN|;~SSs=«i]s~S*Ci«‘iG]CSOS*sCSDRY~SC*dKOA|—Ss=«édMB’C*«*SD | __24) 6 13|_ 2,049 
Michigan | 14| 11] 36| 17|___‘141| ern 8, 212) 156) +37 86| | 49) 17; 6) 4,872 
Minnesota | 1| | a 5) si) of || 69| 40) 4| 24 | 3i\ 3| | 1,129 
Mississippi| | | | | 7. 8 5] 2| | ff 4 l 114 
Missouri | 1| 41| 19, —t—i‘z ’é*C*~‘étSYTSCO*;*«S 1; 7 ~~«202 | 58| 3| 27| 1 | 68 2| 1; ‘1,953 
Montana | red a ole CC a oe 2| | 4| | | 68 
Nebraska | ] 4| | a 1, 35] ~+13 3, «18 | 23 2| 626 
Nevada | | l l ae ae ee l 1 | ‘| ‘| | 68 
N. Hamp. | ] | 6 i eae 4| l | 2| ] ] 106 
N. Jersey | 6 21; 87 23| 69,31, ATCT 68) 7; 100) {| oy #417 | 2,734 
New Mex. | oe a a 
New York > rk | 24| 17; 249) 45, 136] 103) 3) 29; ~—«#531 159) 33; 244) 2| 3] 113) 40 7 6,121 
N. Ca’lina | ] 2| 7| 6| 19} ~*'S5 [ | 108] 57| | 14| | 15 . 1,817 
N. Dakota | ET 7 a ee Se 2| l l 1] ; | |... 
Ohio | 9 22/ 92| 39,149] 54, tC(itéi YY CTO] 83] 180 1| 9] 295, — «S| 7,106 
Oklahoma | | 6| 2. 8] CC tC“<Ci*T:téi‘i‘é‘ 34] 37 |__20| l 1| 14, ___1,185 
Oregon | | al | CatSSCAYC*i‘é‘XAY a a | a oe | ea 619 
Penna. | 17| 41! 192 44/194] ‘117, 3| 33,717] 284) 32| _-264/ 1| 3| 294, 36) __ 9,222 | 
Rhode Isle.| 1| 9| 1| 8| 3| | | —=«89| 15 9| 14| | | 8 | __ 466 | 
S. Carolina] ] 2; _—*10| 1| l | 46} 13| 2| 10| | | 1| |_| __736); 
So. Dakota| | | 3| 2 11| | | I 21 | 8| 2| 7| | | 6) | | 202) 
Texas | a o 30} 6| 29| 6| l 13; —~:145| 97 12| 98; | a| 33 9 | 3,929 |} 
Utah | ] l 9) 1| 2| l | 3| 3) | 2| | | | ae ae 
Vermont |__| l 3| 2| 5] 1| | 12] 4| 2| 2| | | 1| | l 136 | 
Virginia | 2) 1| 23) 13,32 | 10| 1| 3| 109, 80), 7 28| 3| 14| 2 1| 1,863 
Wash. | 1 “2 42) 18 46 | 11) 3| 150|—71|_—«*'15|___—i101 1] i 18} | __- 2,279 
WestVa. | _i| (| ia] =| ~SC=«éd sees eo, 7 i | | 28) 6| | 
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N.A.C.C. SPOKESMAN 
VOICES OPPOSITION 
TO TRUCK CONTROL 


(Continued from Page 1) 


testifying today before the Senate 
Committee on Interstate Commerce. 

Mr, Dahl said the motor industry 
favored the enactment of a law pro- 
viding for reasonable Federal bus 
regulation for the benefit of the 
public and permitting the uninter- 
rupted development of that trans- 
portation facility without regard to 
competition by other types of trans- 
portation. 

Leo J. Flynn, attorney-examiner 
for the Interstate Commerce Com- 
mission, gave the committee the 
background of changes that are go- 
ing on in the transportation indus- 
try from the studies he made for the 
commission in its investigation of 
practicability of bus and rail co- 
ordination. He voiced the belief that 
a more efficient rail service may re- 
sult. 

The committee is holding hearings 
on a bill (S. 2793), by its chairman, 
Senator Couzens (Rep. Mich.). 
With respect to its provision, Mr. 
Flynn declared that legislation deal- 
ing with the bus lines should be 
“moderate” until the future status 
of this means of transportation is 
better known. 

“Motor trucks, however, provide an 
entirely dissimilar type of service, 
and their regulation by the states 
has not been successful,” said Mr. 
Dahl. a 

“The primary difficulty has been 
that 85 per cent. of the trucks are 
not engaged in serving the public 
as common carrier, but are owned 
by shippers to carry their own 
goods. These operations are pri- 

vate, and not subject to public con- 
on as to their business, 

“Some 8.7 per cent. are operaied 
under private contracts with ship- 
pers, and are similarly immune from 
regulation as to rates and service. 
Accordingly, the remaining 5.5 per 
cent., who are serving the public 
as common carriers, are constantly 
subject to competition from the 
others, and cann»t, therefore, achieve 
any substantial degree of monopoly. 

“Rampant competition remains, 
therefore, protecting the shipper 
against high rates and poor service, 
and at the same time destroying any 
selfish advantage which the truck 
operator or the railroad might hope 
to gain through regulatory control. 
In Federal legislation the same re- 
sults will follow.” 

Mr. Dahl pointed out that ac- 
cording to the best estimates avail- 
able, only 1% per cent. of motor 
trucks registered are engaged in 
regular common carrier interstate 
traffic. He said the 3,490,000 trucks 
of the country are owned by 2,500,- 
000 individuals and concerns, of 
whom 2,200,000 own but one truck 
each, 

He asserted that the cost of trying 
to enforce a Federal regulatory act 
would be totally out of proportion 
to any evil that has been suggested 
from any point of view. In fact, 
regulation would operate to the dis- 
advantage of the small shipper by 
burdening the operation for hire 
upon which he must depend, while 
the large shipper can and does 
operate his own trucks which will 
be free of any regulation. 
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, Fetes hattan is here, as 
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culating ice water. 
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Wichita Shops Keeping Busy 
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Through Drastic Price Cuts 


Wichita, Kan., Feb. 3.—Drastic 
price slashing on parts, labor and 
service at Wichita service stations 
and garages seems to have stimu- 
lated, to a considerable extent, the 
volume of business, at least, that 
is going through at present, All 
price scales are much lower than | 
last year and most shops are oT 

Typical of the efforts that are 
being made to get cars into the 
shops for spring reconditioning was | 
the announcement a few days ago| 
of the Price Auto Company, Ford | 
dealership, of a flat reduction .| 
20 per cent. in labor, costs and parts | 
prices. This is on top of constant | 
reduction during the year. 

Will G. Price, president of the 
company, in making the announce- 
ment, declared that one of his main 
objectives was to keep together the 
highly trained and organized group 
of mechanics in the Price shop, one 
of the largest in the city. J 

“I believe we have one of the fin- 
est organizations of its kind in the 
Southwest,” he said. “Our annual 
pay roll is around $140,000, and 
many of the men have been with 
the company for many years. Most 
of them are men with families, pay- 
ing for their homes. 

“People are demanding savings in 
the cost of reconditioning their cars, 
if they have it done at all, and we 
will meet them. Now is the time, 
of all times, when service work can 
be secured at a very reasonable 
price.” ° 

Other dealers already have met or 
are reported as ready to meet the 
price cuts. The last of January is the | 
middle of winter in the Wichita 
area, and it won't be long before 
people may expect to see the begin- 
ning of spring, the recognized time 
for Navnig tHe Olg Ca¥ Hone Ser 
and reconditioned. 

“There is plenty or repair work 
to be done. Any one driving on the 
streets can see that, but so far our 
repair and service department has 
had only a normal business in Jan- 
uary,” said Karl Mosbacher, presi- 
dent of the Mosbacher Motor Com- 
pany, distributor of Hudson and 
Essex cars. 

“The end of winter, which is ap- 
proaching in this section, probably 


will bring an increase in the parts Ala.,’30__ | 


and service business. Owners, if they 
plan on driving their old cars into 
the summer, will have to have them 
gone over to locate and correct 
damage occasioned by hard winter | 
usage. } 

“Brakes, especially, ought to be} 
investigated at this time of the year, 
as winter occasions hard wear, and 
motorists, for their own protection 
as well for the other persons on 
the roads, cannot afford to take 
chances on faulty brakes.” 

The service department of the 
Etchen Automobile Company re- 
por:s a very good business for Janu- 
ary. Costs of parts and service have 
been reduced materially at the 
Rockne-Studebaker dealership. The 
business is coming from those who 
are fixing up their old cars for a 
few months longer and is about 
normal for the season, except that 
more work than usual is being 
brought by the length of service 
mest of them have given. The 
spring stimulus in the repair and 
parts business is beginning to be 
felt and is expected to increase with 
the end of cold weather. 

Jack Beatty, Buick cealer, is an- 
other in Wichita who has cut serv- 
ice and parts prices and is reporting 
a very good business in this depart- 
ment. Attractive prices on recon- 
ditioning worn but still useful cars 
has kept his mechanics at work at 
top speed during January. 

“We have never been able to do 
as good a job for so low a price as 
we can at present,” he said. “Spring 
business prospects seem to be bright, 
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Automobile Accessories Wanted 





Malco windshield wiper wanted. will 
“t good rice. Campbell-Riis, 202 East 
t t.. New York city. 


as many people undoubtedly will 
have their machines overhauled 
with the break-up of winter.” 

At the Gridley Motor Company, 
where a large service and parts de- 
partment is maintained in connec- 
tion with the Pontiac and Oakland 
agency, an improvement in busi- 
ness, compared to last spring, is 
being observed, according to B. F. 
Gridley, owner, who supervises all 
work, . 

“Service costs have been reduced 
materially,” he said. “Parts and 
labor cost less and improved ma- 
chinery has reduced still further 
the cost and improved the quality 
of the work. Cars driven around 
for the last two years are coming 
to the point this year where they 


| will have to be overhauled com- 


pletely or replaced. There should 
be a good business this spring in 
service and repair.” 

The parts and service business at 
the R. D. McKay Motor Company, 
the local Willys-Knight and Willys- 
Overland dealership, is only fair to 
normal, according to company of- 
ficials. An expectancy of a return 
to better times some time this year 
seems to be involved in the attitude 
of many motorists, they say. 

“We are doing about the usual 
amount of repair business for this 
season, but a lot of it on cars that 
are just barely running,” Mr. McKay 
said. “People do not seem to want 
to part with cash, no matter what 
shoud be done. They are still hop- 
ing that things will take a turn for 
the better before long and that they 
can keep the old car rolling until 





| they can buy a new one. 


“A tendency lately is illustrated 
by a man who came into our place 


(Continiied On ‘?age 11) | 
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‘crease in its automotive business 

























HEAVIER PARTS SALES 
EXPECTED THIS SPRING 
BY DENVER JOBBERS 


(Continued from Page 4) 





~ 


towns are running low on stocks 
and must replenish. 

“Personally, I’m looking forward 
to a good spring, possibly the best 
we have had since the depression 
has been with us,” Mr. Jones said. 
“Of course, I may be wrong, but 
that is my opinion,” he added. 

Trunks, reflection mirrors, fancy 
radiator caps, radios, seat covers 
and hundreds of articles will be 
sold this spring in fairly large 
numbers, jobbers say. Radios will 
be particularly good items for the 
concerns handling them, while the 
very expensive items will not be in 
demand to any big extent, it is held. 

Automobile owners, jobbers say, 
are going to satisfy their urges for 
new cars by putting a new dress 
on their old stand-bys. 


preciable increase in the sale of new 
cars over last year and therefore 
believes that the logical conclusion is 
that parts and replacements will 
show something of an increase over 
the usual spring buying. 

As far as the country districts are 
concerned, however, Mr. Hunting 
makes the statement that he ex- 
pects little business until the gen- 
eral conditions begin to show some 
improvement, In short, in the rural 
districts even necessary repairs will 
be forestalled as long as possible. 

For the near future, Mr. Hunting 
anticipates that February and March 
will be rather quiet, with business 
showing some pick-up from that 
time on, due to the stimulus of 
spring buying. At the present time 
business with this firm is on a par 
with the same period of last year, 
which Mr. Hunting takes as a rather 
fuvorable indication of what the fu- 
ture will show. An increase of 5 to 
10 per cent. over last year will be 
taken as a very favorable showing 
by this concern, according to Mr. 
Hunting. 

A. 8. Amilon, purchasing agent 
for the B. K. Sweeney Electrical 
Company, says that all indications 
show that the public has determined 
to run their old cars, and that most 
of them have been run as far as 
they possibly can, and consequently 
some little improvement in business 
this spring is bound to result. 

This firm showed considerable in- 


By W. V. DE GALAN 
Service Manager, Graham-Paige 
Motors Corporation, Detroit 

It is unnecessary to point out that 
the average American is eager to 
maintain his personal appearance 
and likewise the appearance of his 
belongings—especially his automo- 
bile. Of necessity, during the last 
few years, automobile owners have 
had to let down their standards 
somewhat, but this condition cannot 
continue. ‘ 

With the return of more pros- 
pergus tigits it & to be expected 
| that every one whose situation per- 
mits will discard his old automobile 


last year over 1930, and is expecting 
to show another increase this year. 
Mr. Amilon believes strongly enough 
in this viewpoint so that he 
youeht and is Buying all his stoc 
for spring sale on this basis, 











Birmingham Jobbers Look 
To Spring to Indicate Trend 


(Continued from Page 3) 


Parts dealers also look forward 
to this economy wave. The dressing 
up of old cars will include overhaul- 
ing of engines, This mans an in- 
crease in sale of replacements for 
worn parts. 

The Birmingham Parts Company, 
2021 3d Ave., South, is a compara- 
tively new concern, having been es- 
tablished in November. Business hag 
been fairly good and a somewhat 
improved condition in automobile 
row is expected by them. 

The winter season in the jobbing 
field was slow, Sale of anti-freeze 
was almost nothing, due to unsea- 
sonable weather, Stocks of anti- 
freeze are still practically untouched. 
Only one or two cold snaps have 
been witnessed in Birmingham and 
they were not freezing spells. 





Appearance Maintenance 
Seen as Good Field in ’32 


and buy a new one. Others who 
believe their present cars to have 
many more miles of service in them 
will be inclined to restore their cars 
to their former appearance and ef- 
ficiency. On this basis alone, one 
may prophesy for 1932 an increase 
in the sales of service parts and of 
service labor. 


SCHREINER GETS POST 
Los Angeles, Feb. 3.—Fred H. 
Schreiner, who has been in the au- 
femobile business in Los Angeles 
or Seventeen years, has been ap- 
pointed sales manager for the Wal- 
ter M. Murphy Motors Company, 





CUMULATIVE NEW PASSENGER CAR 


This table is repeated for comparative purposes only. 
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“Not in production at that time. 








7Two weeks’ report. 
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RESPONSE OF PUBLIC 
IN DENVER TO 1932 


MODELS GRATIFYING 


(Continued from Page 9) 


are creating something of a sensa- 
tion in this city. These products 
are making a big stir among the 
prospective buyers, and Mr. Breadon 
states that it is his opinion that 
such a feeling is a good indication 
of what may be expected in the 
immediate future. He is looking 
forward to a good spring run of 
business. 

Concerning the Packard, littie 
more than information has been re- 
ceived as yet, but the customers, in- 
fluenced by the national advertis- 
ing, are already making inquiries 
in large numbers, especially with re- 
gard to the new small eight; and 
it is Mr, Breadon’s expectation that 
when the new Packards do arrive 
, they will be greeted with a great 
deal of enthusiasm. 

Although the firm of Cullen- 
Thompson Motor Company, Chrys- 
ler dealer, has no new models to 
show as yet, W. J. Thompson finds 
that this company is much in the 
same position as many others—that 
‘is, with a number of interested cus- 
tomers on hand, waiting to see what 
is what. 

Mr. Thompson states that a great 
deal of interest is being shown 
among owners, fostered naturally by 
the extensive campaign of national 
advertising which has been carried 
on for some weeks. He believes 
that the immediate result will be a 
nice run of business after the mod- 
els make their appearance. 

However, Mr. Thompson is con- 
servative when it comes to making 
predictions regarding future busi- 
ness, and states he believes the year 
will shape up about the same as 
1931, with the necessity for every 


salesman of h of the firm to firm to go ou out and 
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REGISTRATION STATISTICS, DECEMBER, 1930 


Figures for December, 1931, will be found on Pages 8 and 9. 
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dig up business as strong as ever: 
The new Chrysler models are ex- 
pected to be in the showrooms in 
about two weeks. 

With a large share of public in- 
terest being shown in the new Olds- 
mobile models, Charles E. Freeland, 
head of the Denver Motors Com- 
pany, distributors, declares that the 
outlook is very encouraging. This 
firm, in fact, has been enjoying a 
very hearty response on the part of 
owners, with more “lookers” in the 
showrooms than at any time since 
Oldsmobile made its radical changes 
in 1928. 

Mr. Freeland declares that the 
crowd of prospects has been an un- 
usually substantial appearing group 
as a whole, indicating that they will 
buy sometime during the year, if 
not immediately, and representing 
the type of customer who does not 
come in to look unless he has a 
definite idea in mind to buy. 

The number of active prospects 
taken from the number of those in- 
terested is greater now than it has 
been for some months, and conse- 
quently Mr. Freeland is confident 
that the spring months will see a 
decided resumption in buying on the 
part of the public. 

The new Hudson and Essex 
models, which recently made their 
appearance in the showrooms of 
Tom Botterill, Inc., are also reasons 
for the sales manager, A. S. Brod- 
head, to wear a smile. He says that 
the crowds this year have been the 
greatest in two years, with a good 
number of prospects taken from 
these, and with a fair number of 
sales made already. 

However, Mr. Brodhead still pro- 
fesses to see some reluctance on the 
part of the buyer to part with his 
money, and is having difficulty in 
translating his interest into a pur- 
chase. On this score he hesitates to 
make a prediction about spring buy- 
ing, giving it as his opinion that 
until reassurance and confidence re- 
turn, sales will be uncertain sin at best. best. 
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DRASTIC PRICE CUTS 
BRINGING IN BUSINESS | 
FOR WICHITA SHOPS, 


(Continued from Page 16) 
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‘Dealers Expect Birmingham 


Show Will Spur Their Sales 


Birmingham, Ala., Feb. 3 (UTPS). 
—Birmingham dealers are looking 


recently with a hole in his crank ieee te the Birmingham show for 
case which it would have cost per- | indications of a fairly successful late 


haps $25 to repair. 


stock that would run. That is| 


shortsighted economy on the part | 


of car owners, since when a new) 
car is to be bought the trade-in 
value of the old one will be very 
low.” 

January business at the big parts 
and service department of the 
Yingling Motor Company, Chevro- 
let distributor, has been about the 
same as last year, just the normal 
run of repair and overhauling, ac- 
cording to E. V. Yingling, owner. 

A large amount of repair work is | 
under way at the Yingling plant, as 
might be expected from the great 
number of Chevrolet cars in opera- 
tion. Prices are on the down grade, 
as they have been for some time. 
But, on the whole, car owners do 
not seem to be investing any un- 
usual amount of money as yet in 
having their cars reconditioned. 
VAN SICKLEN GROUP 

TO STAY AT ee 


Chicago, Feb. 3.—Representatives 
of the Van Sicklen Corporation, El- 
gin, Tll., and its subsidiary, the Lor- 
raine Corporation, are at the 
Etevens Hotel during show week, in- 
stead of the Congress, as listed in 
“Who's Who, 
Automotive Daily News has just 
been advised of this change in| 
headquarters. 
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He didn’t want | 
to have it fixed, but offered to trade 
his car for any used car we hed in | 


| here. 





















winter and spring business in new | 


car sales. With the New York show 
over and the Chicago show under 
way there has been considerable in- 


| terest shown in Birmingham and the | 


lecal show will help to climax mat- 
ters. 
The Birmingham show, which is 


the largest held in Alabama and one ! 


of the few free automobile shows in 
the South, will be held February 8, 
9 and 10 at the Municipal Audi- 
torium. 

A number of the dealers who have 
not already announced displays of 
new models, therefore, are delaying 
the displays a few days until the 
show and will announce them at the 
show. This makes things a little 
slow with these particular dealers 
right at this time. 

Several dealers reported some re- 


action from the New York show in| 
that visitors came by to see displays 


of new models at the local show- 


|'rooms. Publications, including mag- 


azines and newspapers, carried 
stories of the New York show and 
naturally this created a certain 
amount of curiosity locally. 

On one day a Birmingham after- 
noon paper carried a headline 


across the front page with a story | 
Why and Where.” on increased buying of automobiles | | fident that business is on the up- 


due principally to new models. 

“We noticed some local results 
from the New York show,” said E. 
A. Shedd of Scouten Motors, Stu- | 
debaker and Rockne distributors 
“Quite a few people called 


| models which were shown at New 
| York,” he continued. 

| Other dealers said that because 
of the distance of Birmingham from 
New York the show would cre- 
ate only a minor amount of interest 
|here. The Chicago show, being 
| nearer by several huncred miles, 
| will create much more interest, they 
| Said. 

Several Birmingham dealers, inci- 
| dentally, have announced tentative 
j intentions of going to the Chicago 
|show. The names will be found in 
{the directory section of the Auto- 
motive Daily News. 

| All of the dealers are loo‘:ing for 
jincreased buying this spring, al- 
though none is expecting eny large 
amount of sales. They do expect 
better business than during the fall 
and winter, as well as summer 
months, however. 

“We don't expect any snap of it 
| this spring, but we do expect to make 
;}fome sales by dilligent work,” said 
| Reese Adamson of Acamson Motor 
|Company, Ford company here, 
|“Like several other dealers we, too, 
are waiting for the lecal show to 
get under way early in February.” 

One of the most optimistic reports 
gathered from heads cf organiza- 
tions came from J. F. Oates, distrib- 
tor of Chrysler and Plymouth. 

“There is no question but that we 
will see improved business condi- 
tions during the spring. We cant 
| continue to go along with business 
slow all the time. We are so con- 





| grade that we are doubling, our 
sales force for the spring.” 

The new Chevrolet which has been 
on the market here since December 
5 has had a wonderful reception. 


One of the _ biggest exploitation 


_ upon us and asked to see the new campaigns ever staged in Birming- 
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ham marked the arrival of the new 
Chevrolet. In addition to teaser ad- 
verlising in windows, billboards and 
truck advertising, four of the new 
models were given away at a local 
theater. Four of the models were 
placed in the lobby of the theater 
and hundreds examined these cars 


~ 
s xs ' 
3 3 s six days a week for a solid month, 
E z = One car was given away each Fri- 
B 2 day night. 
xX n nm Although the Wood Chevrolet 
88] 86 20) tS) 3,159 | ood business with the new models, 
lij_ ss 9 18) 2| 7 3 | 45$|/ Mr. Wood expects a “good spring,” 
3] . | | | 1| 66 | he said. 
107, 73| 369) 5 45[- 118/123, 32) 9,407) ~The weed - pation. as in other 
gn Rn ns, | Cities, is baffling Birmingham mer- 
it] 2\ a a a a a chants. It is figured that unless 
of 32} 3] 7 1,223 some disr:osal is made of the used 
6 | 15, 1| 4| | 4 | | 348 | car problem the sale of new cars in 
45 | 43) 18] 36] 9] iss —SCti<‘(i‘ Ss | 2,611 | the spring will be handicapped. 
3] 2) _— it wa 1| l 384 “If = — — sold _ a 
|) : — cars will se emselves,” sai 
7] 4 | 5| ! 1| 3| 202 | aay of Edwards Motor Company 
46| 63) 27} «138; 6) 8| 21 14; __16|__2,987 Chevrolet dealer. “But as long as 
55 | 48} 8).~C« 32) 2) 7| 30| 6 2; ~ 1,626 | concerns continue to be overstocked 
a ee ae | 6} 18 6. | «1212 | With second hand cars there will be 
is; 13) 3| ene ence ene 'a handicap in clesing sales for new 
a anne ws — ‘ | cars. 
5 | 3} 1| 8 ms | 2 1 _ 156/ “The depression has made this 
___ 45) 15; ° 52) 2) 4| 24 7 2 2,04/ | problem in Birmingham more serious 
64 31, +122 8| 33|. +20 4 ~ 577 a — — = 
“ = a ne eens wi link twice ore he signs u 
92 [nj ay ae __ 16] 5} - 2 6, ae for a new car. He wants to know 
aie oe oe pe 26| ee _ 27 ee 3 1,359 why he should buy a new car when 
7| a 18 | 1| | 1 516 | he can buy a good used car so much 
50, 4 49| — Jor—«32i 1 12| a7, #+21i i’ 2.500 | ek ane sane the difference,” 
— —— — - ee —_—— - - = | * Tddyv sai 
2| 1| il 4 6 | 2 1 Soe 
is | 37] ~ io, 26 6 ~ 1,466 | 
5] ‘1 1| 3 ats | 154 | DODGE DEALERS ELATED 
1| ] 1| 3 1} 1 l | “113 
14 | 11/ 11) 39) 1 ae 4 10 1, —S—- 973 | AT 1932 CAR RECEPTION 
Um COU ra = | £3 
136] 118; 62; +271; 3) 36{ 71| +79 ~—=«22)_—S—«G,740 (Continued from Page 1) 
46) 45) 1| 22) 8] 10 1| __ 2,338 | tion of the new models at the hands 
2}. 3 ‘| 1 = | 4 l l 104 | of the ppblic and the sales made 
~ 233) +278] 7 10. 91 +211. 478 —9 930 | since their introduction. Records 
nd Laan ee etiam =i = = = 354 these respects at Chicago and other 
Se ss ae Be eee... ae apna 1,89 show points have been particularly 
9 | 10 2) 15 2| 13} 4) ___ 654| gratifying to both the home office 
283) ~——«131) 80; 214; 1 41] —*155 42 22| 8,356! and the dealer organiaation. 
9 7 ae Fy 2 . SS ee Attendance a 1c Dodge car dise 
12] . i 20 dacaaunian re eR - —— al play in the Coliseum and the show- 
es a = at 3 eee aaa s 1, ing in the Congress Hotel has been 
10 | 3} 1| 9| 1| 4 1|__—_—-299 | well ahead of last year, while orders 
77| 46 104 21| 43; +=«+13) | 5,878 | taken have been at an equally satis- 
a —; (4 | fying rate. During the week dealcrs 
a 1 ie (= a} - J a 4 land distributors have been eagerly 
eS ee Ss ae E 5 Sa a sa _153 | consulting factory representatives at 
28 | 66 13] 40 2 14} 16, 9 3, 2,011/ the Congress Hotel headquarters, in 
57, «69 25) 84/ 11] 54, «28 2,555 jor oor te Boooms — posted - = 
OTF Dodge Brothers policies in matter 
=i. 34] Se - 2 . yj. sad |of sales, advertising service and ace 
4 ~~ 62 15) 60) 2 7 43 7 7 ~ ood counting. They have gone on rec 
3] 13) 5| 7 7 8 932 | ord as being confident that the cur- 


| rent models will far surpass their 
‘predecessors in the volume of busi- 
ness landed by dealers. 
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DREISER CHARGE} 
By Woliem J Gomber 


"Novelist’s Criticism of Railroads||__. : 
Not Based on Facts, B. & O. Market Diary 








has been a wrpply tm the ateck 








ment agitation against 
Head Says — eae tae Restos 








Denial Willard, president of the Ballimore & 
Jhlo Raliread, ts on artic® t the November 
24th lesue of Liverty entitied, “I Am Only « 
Raliroed Man,” makes aarwer t 
of the ralirosde of the United States as made} 
by Theodore Dreiser, the novelist, in tbe pre-| 
eeding lewue of the weekly =. 

Charging that present day ralircad man : - 
agement is largely high Mnance, Mr, Dre 
had said that “young technicians” could t 
















over the railroads and run them. Other ert ‘ ° e . 
clams of Dreiser were that our rail service ef MENT ae uy t policy ef the manage * 
“backward” is all. departments, and that the) 6 we ¢ pandieg act ¥ ng requisition Cae 
eeparate eyviome pay tribute te “a few cor wing abead, Db PAR Le AR Le f silted products, which 
tions and banks and the few familios "Unat poms grnuy 4 y im matracting Krly aman iiel, and Dave eet felt the busin 
“e Oe OGtAlders wD” | Oop: reniLg + great ac extent aa other 





‘poet rol them 
Mr. Willard’s repty follows, te psr 
I don't Know whether I can qualify 
Go “iechaician” 1 am only « ralircsd man 
Whea I was 18 years olf, more than 
& century aga, I worked as « laborer on 
tracks of the Vermont Central Ralireaa After) “* * 
three or four months I got « better fod in} e% 
I became an enginerr, ® . 
turn tralia master, supe 
be president. until even 
came the bead of the Raltimore &@ 
road system. Such advancement is possible vane 
wader cur form of government—of which per oe 
pea nol approve - eee 6 — 


50 Yours of Wis Life to Rail-vading | 
I wasarice preaisent of the Erte. | 
years I was in charge of oparacion | 
‘om 11,099 miles of line 08 the Burlington, And} 
then. 30 years age, I returned to my fret love. | 
the Baltimore & Ohio, to become president. I . y Cignitns anions face ghare 
have epent 60 years of my fife in the railroad} 
Dusiness. Mr. Dreiser seems te think that his) ** 
young (echmiciane could manage & ralircad bet 
ter than Lo Bvidentiy, from his point of view 
experience means little oF nothing 

The men in charge of our ratirosd systems 
Know their business Decnuss 
started from the bottom. At 
calege graduate, climbed tne ladder sep by! 
atep from the lowest rung. Whee Pershing . is oa 
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wanted the Dest raiirosd ost 

rm is railroads le Frasc nents 

young techaician. Me sent for A —_— = 

could bave Grafted every young techaicias im}... ‘ etn 

<the country. Me preferred ine experienced 7 = . 

present of the Penasyivania ae r 
The former bead of the New York Ces . net cen De 

A. M Smith, Degen bis distinguished career we 

as & waler carrier, When be died the directors a year ox Pre as that e 

@id not pick @ young technician for Bie we}... oo 5 o6 

comer. They picked Patrick Crowley, whe Bed), , 2 a < 

eared af & messenger bey Pare and frues sury Believers tn Wall)” 








Storey of the Santa Fe drew bie Geet per hi ove 
oe 6 roGmen, Me wes Wf you wish, « techeicien. 
But Sh lee ruta OW 
graces a! aiong (be line vewe 
T don't know one ease of « ratroad ottceret | eirre 
by =e whe have reached their positions by . 
+ ia .ence of by bopsodbiag wilh Baaaciers ' “ 
Bernet, «hist of the Van Sweriagen com . . 
Binauca pi Gret tmnings as & telegraph) (ore © 
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western Railway, and now president of : . | 
7 Asfitiation, worked a4) ..« ° masher eed be Or . | 
byt nyt fy ~ l} 












mence. Me, too, is not © technician } eo oft bye ere mags ; 4 
knows what be is talking about. The executty 3 
of @ reliroed & like ac offeer in command of | ** = Suges'e < 
en army corps. The rumsicg of trains, Alshton a * 
. . aa £ lad 
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Bnd (be engineering Civisions tne 
Go the fighting. But outside of tnese forces and | ant, showes 6 vane ot 2 
paid directly by the ratiroads is & vast army of . e4ing 7 

approximately 2,000,000 mee ia the service of 
wupply Tory are the men mining} had ata 
coe. prot ta lumber) = masu e 





fnsoia, t ia which ° " 
eyeiem, Aevohutio ti r so aed . oe = ; > 
control are pitted agaist Dumas feiltiity,|*"" ‘ ome ne . ner 
mechanical inertia, tume, distance, and weather . beepers icgrens a auneg 8, Ee 
& Railroad “Army” of 1.200.000 * ben ing ‘ oe var = — ‘ 
‘Tee re ul quoung Alsd b i : | LN 
on egqraanes dine bomde to be setived, the manage es} SL . 
Like our meUonal army oe one = = ? Sow —— 
# Resdquarters stat. “The rail 7 ° ote CS8 © 7 RA 

the army, Dave what i kacww as } 
the combatast staf, Their are the men is the| Car toetnge 
Qraneportation, the mechanical, the me a8 a 










manufacturing interests supplying material to} 
eep ‘nese reiiroads rapning . 
‘The coordination of this vasirensportati. 
Machine and the keeping of ite various par 
> step WIth ope anotner ar 
webarr iechaicians } atiee be 
Mr, Dreiser says: “The fact thet « erlected| ™ 
group of young technicians, trained ts this! 
eld, could take over the ralireads and run hi 
them eficientiy bas bee proved te Russia. 
Tt has been dows.” * + * | the inmurance companion and the savings banks | our system Some of these are paper com- 
In 1950 94 engineers, representing the Com-| WRich Rave invested our savings, yours an¢ panies Some represent lines merged with 
missariat for Transportation ‘of Soviet Russia, | ine, te raliroad securities? ours, Mr. Dreiser adfrms that the ratireads are A 
# months’ study of the rolls stock| Mr, Dreiser is strong on impeachmen’ run for the benefit of « few individuals, « few 
iS methods of American ratiroeds.| be ts not strong on facts. With what del **, and « few Danks, He emus Bo preot 
& Sulimev, View Commissar, aad bead of (bt | be polsts to the proSt of the Iniand Water. | te make good his charge. 
Russing delegation, says ia the Railway Age, ways! He tells us that the company. cberging| . The B & O. bas 3,500,000 shares of stock 
of May 1980; “We have come to the con less thas the railroads, made so much money i) 454 46.000 shareholders with an average of 
clusion thal the achievements of the Usited| Ove years thet their book value has risen tol gg shares per bolder. No individual bolder 
States im rallway transportation and tm (Be/ $19,700,000 from as initial capitalisation Of | owns more than 10,000 shares. This railroad 
Geld of industries serving transportation, | $5,000,000 in 1924 All thie work, Be tells wl ig wot run for the benefit of any ee stock- 
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I AM ONL 


An eter te Thundove Dreiser 






















































































especially locomotive and car buil@i.g, are far, was done by men who are “Bot railroad of} na, - 
above [howe we Lave sen slpewbere the techaical sense at eee S = oe wan one wan one 
Russia's railroads,” adda Ralph Budd, prea read otherwise. A statement of (h¢/ ins: time po large bolder of stocks aad bo rie 
Gent of the Great Northera Railway, the chief | comsolidsied balance sheet of the corporation |saniker has ever 4 to dictate or improperty | tur e neces 
American edvieer of the Soviets om raiirond|of December 31, 1990, shows © met worth of! 15 iatuence our policy. ‘The policy of this rall- ! bak-ng 
Problems, “will adopt North American practice.” | $29,907,001. It started with total assets Of | rag ie determined by ite wot of Gaaken, pret manage. | F 
Russia thus evinces ber faith in the Americas | mesriy $12,000,000, which it received from tbe] ts former years ome tankers ent om the board to eur ©0-joor & DANIL t WILL ARD 
railroads. Te whom would average Americans | War Department. Twelve millions more repre-| since the Clayton Act was passed this practice |i Fe g By J r 
rerher intrust their eafety—to the men who | sents money paid for stock bought by the Treas-| nas been discontinued. No one can be made & eee genet 5 
rum our railroads, or to Mr. Dreiser's techa: Departament ft os oes papers 3 Mensnnet Oe es 
ay Department. The corporation also recetved | raiiroad director without the approval of the Siieat * 
clase | various donations, including the salary of 112 | teterstate Commerce Commission. There ie pay may f { : . 
: ee eoaial f president, from other goverument opertmants | ‘srr thice ee fostly seston of the reaah err of Ad tokfte Ginger S¥i ceri Vises a0 
Mr. Dreiser speaka in an offhand way of the | But Ils Bet worth today Is actually less (BAR) i, gipans of “graft,” “greed,” and “fat | owe of your Ce vk 
“pillion-dollar surplus” which we have every | (2? &= t received im 1924 plus the proceeds | 5.015 for a few. I presume, ag thie otatetsent . Bo leg REE SO MRE S perendes Toro veces ORR PRO tetibent af tee Bre Tox 
year. I do not know where this ourpl from the sale of ile capital stock. TRO COm-/ 1 ceseral, that Mr. Dreiser includes me. Again PIE: 9 PREFIONR A Reeeitinle rat-mavie nes Viet wayeytiece fy Wr peers Soak Rt eMaaey aT ceratvet oe elven ‘ 
Cangress decided thet the pany, instead of making @ proat of $19,000,000, |  Soeeres ' pheg mage men fly ; wae sea net 20 Tose. wann's Uoheees. ee Thengeia irvosan ORiep OF Roe: sey ite Ramingcon bret bs 
titied te sarm 0% 1% oo the vaiee ef thets prop. 28%, $400,000 between 1024 and December ai, | D* ose Sot © - i? = D.vivnk ebook Whe MpIRSOROR bas be RINE Dot wacked ‘ be, LM Kcoed to way Deore byeg, Poe: Fiat 
ae oe be ve 8 >| seen ay asyons can ATHLE se calls poe. Tot pede: MEP HAMEND ” eat) Yas twee Ohing 10 lansing. tormcrbrak- UL bare rent Des 
r treaspo on purposes. At @uce conclusive evidence of graft or Gisbousety ON OD CRT MOE Da POWERS COD aR epw rere y RE ok the todroad: borinnnee My. D- 
present retare is mot 84% bul only 3%./ A Challenge om Dreteer’s Graft Charge |om the part of any officer or employe of the Heokh ond [4% vent, of Ct RBlorRine AER OF hone HIER 59 Tot ome vst oh prom behets Oh ©: 
Capital, tov, must Rave ls wages. It receives] It le (rue that many of us are directors| B @ ©. this employe will be dlamisned, evel S$ Pierrepont At, | wedi Mele Meonem, DOE ME RpRIIOR erat ite py > roltweh bertee ths EBs viewnte, tert hy we 
tm many tavtances, sepecialiy at preseat, Uttit/ not only is our own companies but tn others. | if It be the president, myself. I cam speak only Tri erwed ~ERwO mS 90! ete Rees Wepeoores Bi > : 4 
enough. Would Mr. Dreiser 4 you or him-| There ie sothing sinister in this Iam sot only|for the B. & O, but I believe that, barring > enn NIRK: 9 eee: eee 5 3 : ‘cnet Sekt ey ete >: 
gnit of & retura om the lavestment which had| president of the B & ©. but I am « director | isolated exceptions, what I say holds trus of all ‘ Ybogpeg Rea Moai P sag SR : aS ’ x toy teak oh ate 5: 
Dene mands te gopd falibl Would be jeopardize’ im a Quadred diverse pompanies thet maka weisceds, a nase Shae tonten BREEN. we She P : ae Sessmenchel 
Gas shay noeond thee” aerbisn, BoB CoIAgIS Ase A See naatiene eco masa rngated Sn Shae 
A mine prioted “HK, >> Ga” Sep age 
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Above: How The Wall Street Journal discussed the a W's 3 eae 
Liberty article at the right. le ae 
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eis cecealaemabeiant etiacnambblenbieeceil 4 
nt AOE 48 NOES 0: sia 2 Re ean 
bese sh ton vt Be poaching Stat atti a & ie Vas a 
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* Every one knows that more men and women _— Advertisers. Statistics proved what common 
ask for Liberty week after week, 52 times a sense had indicated: That the average editorial 


. year, than any other magazine. feature in Liberty had been: 


But last summer, Dr. George Gallup, Pro- 17% better read than in Weekly A 
fessor of. Journalism and Advertising, North- 6% better read than in Weekly B 
western University, called with his staff on -41% bett 4 thon in Wek 

nearly 4,000 readers of’ the 4 mass weekly 7» better read then in Weenty & 
magazines, took a page by page census of ex- Proved so successful in gathering the crowd 
actly what they had seen and read. Six separate around, is it any wonder that Liberty’s adver+ 


issues of each of the magazines were checked, _tising billing has exceeded its January quota by 


in 6 different cities—in 3 cities under the off- 25%, its February quota by 10%? (Liberty’s 
cial observation of the Association of National 1932 quota is 15% above 1931 billing.) 











